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THE AGENT THE POWER. 

W. E. Vandeventer, the newly appointed state 
agent for Illinois of the Aetna, and one of the 
leading field men of the west, in an article con- 
tributed to the /uter-Ocean speaks of the inter- 
est taken by local agents in the National Asso- 
ciation as one of the few rays of light penetrating 
the dark clouds. He says, ‘‘Many underwriters 
believe the Association will eventually prove the 
salvation of the business.’’ As local agents look 
the situation over it would seem‘as if none of 
them who are right-minded could fail to see the 
need of their hearty co-operation with other 
agents to attempt at least to solve the problems 
that managers have failed to solve and which 
threaten to destroy their business. If the year 
1899 should develop among local agents a power 
to defend their interests which companies would 
be bound to respect, the forecast a year from 
now would be brighter than that to-day, even 
though profits had been small, some companies 
had been forced into retirement, and from a 
manager’s standpoint the situation was unpleas- 
ant. All beneficial legislation must come 
through the influence of-the local agents. 
Overhead writing, wildcats, and the other pests 
which destroy the agent’s business must be 
killed by him, and it will take organization, and 
good organization too, to do it. 

A NEW YEAR’S SUGGESTION. 

This is the season of good resolutions. It 
might not be amiss for some life underwriters 
to make a few and stand by them. It is almost 
an anomaly that a business of such vast dimen- 
sions, in which so much money is involved and 
on which depends so much of happiness or 
misery, in which so many good men are engaged, 
should also count among its representatives so 
many men ‘‘who have sinned away their chances 
of redemption.’’ It is with sadness that honest 
men admit, ‘‘There is not much ethics in the 
profession.’’ That is stating it too sweepingly, 
perhaps, but the fact remains that representa- 
tives of life insurance will in many instances 
stoop to means to accomplish their ends that 
would not be tolerated in any other legitimate 
business. If the business were not so admirable 
in itself, it could not stand the sandbagging 
some of its representatives give it. 


MR. PATTISON’S ARTISTIC PIECE OF WORK. 


Insurance newspaper men and other readers 
of the Life /nsurance Courant, of which A. J. 


Flitcraft, the well-known J/anual publisher, is’ 


editor, have been amused at the paper’s attempt 
to scare up a sensation by publishing references 
to the personal affairs of ex-Superintendent of 
Insurance for Wisconsin, William A. Fricke, 
who is now superintendent at New York for the 
Union Central Life. Mr. Fricke appears to 
have become involved in some kind of a family 


‘scandal, which has nothing to do with insur- 


ance or Mr. Fricke’s business duties. Editor 


| with the insurance business. 
: | journalists hardly agree with him. 


— 

| standing for fire, t. for tornado, p. g. for plate 
| 

| 


| 

| 

| 

} 

| 

| 

| 

| Akron, only five miles away. 
| : 

| 


| lay mind. 
| start from a desire for lower rates. 





| Flitcraft, however, seems to think that it is the 


| province of a technical life insurance journal, 
| on the monthly plan, to devote its space to the 
| private affairs of a man because he is connected 
Other insurance 
President 
John M. Pattison of the Union Central writes as 
follows to Mr. Flitcraft: 


“I have just been shown a copy of the Cour- 
ant. If the facts stated by you are no nearer 
the truth than that given as to Dr. Fricke’s 
salary, they are not worthy of consideration. 
You are at liberty to give any advice to our 
agents, or to our policy holders, that in your 
superior wisdom you may deem necessary. If 
| you were a policy holder, we should be grateful 
for any suggestions you might have to offer as 
| to the management of this company. Your 
| gratuitous advice to the officers of the company 
| 
| 
| 


| is not appreciated, and until you have shown 
greater judgment than you have heretofore dis- 
played, we think you may obtain better returns 

| by bestowing it elsewhere. 
As you are in the habit of publishing a great 
many things that an ordinary journalist of com- 


you are at liberty to do likewise with this if 
you so desire.”’ 

| CUYAHOGA FALLS AS AN INSURANCE CENTER. 

Cuyahoga Falls, O., is getting to be a great 

| insurance center. 


| mon sense and judgment would not publish, 
| 
| 


Most people do not know it, 
| but the Specta/or’s *‘Year Book” for 1898 proves 
| the statement beyond a peradventure. In the 

list of agents, page 518, is the following, f. 


glass, a. for accident and 1. for life. 


CUYAHOGA FALLS. 


Hall, L. M., f. 
Harbeck, Eugene, f. 
Heath, F. T., f., t., p. g. 
James, Fred S., f. 

Law Brothers, f. 

Magill, H. M, f. 
McLane, M., 1., a.,t, a. 
Merriman, J. B., 1., a. 
Parks, George, f, 1., t., a. 
Parsons, L. E., f. 
Rogers, Jos. M., f. 


| Blackwelder, I. S., f. 








Probably no other village of equal size in the | 


country can boast of a list of agents so well 
known in the insurance world. And still the 
Attorney General dares to tackle the board at 


LOCAL MUTUALS. 

Local mutual insurance companies are more 
than usually in evidence at present. In various 
quarters of the country they are receiving atten- 
tion that bodes ill for them or for the poorer 
class at any rate. A few days ago the Supreme 
Court of Wisconsin had occasion to pass on an 
assessment of $37,000 levied by the directors of 
a local hail insurance company to liquidate 
losses of $21,000 and pronounced this action 
gross fraud. Superintendent Orear of Missouri 


| is seeking to have the insurance laws of that 


State amended so as to bring town companies 
under the supervision of his department. In 
Massachusetts action is likely to be taken also 
to prevent disastrous results from this class of 
companies. 

The theory of them may be all right, but in 
most lines of business it is generally supposed 
that the men at the head should have some 
knowledge of the business they are undertak- 
ing to conduct. What the special qualifications 
of farmers or grocers or carpenters to run in- 
surance companies are is not quite clear to the 
Of course, most of these companies 


are not satisfied to pay fair rates and let the 


The assured | 


local agent make a living. It is the old ten- 
dency of every man to become his own black- 
smith and carpenter with the result of crowding 
the blacksmith and the carpenter into competi- 
tion with himself in his own business. 


DANGER OF WRECKING. 

The recent but unsuccessful efforts of Price, 
McCormick & Co. of New York to get control 
of the Hanover Fire for the purpose of wreck- 
ing it again calls attention to the trust imposed 
on officers and, indeed, stockholders of insur- 
ance companies. Stockholders in an insurance 
company own the company legally and may do 
about what they please with their property, but 
morally their possession is a trust, whose be- 
trayal is as base as that of any other trust. To 
sell a fire insurance company to wreckers, to 
allow the work of hundreds or thousands of 
local agents, who have built it up, to be undone 
can scarcely be justified. If this is true of fire 
insurance companies, how much more is it true 
of life insurance companies. In their case even 
an offer for a controlling interest in the stock 
for purposes of wrecking the company is likely 
to do a vast amount of harm. Agents of rival 
companies do not hesitate to state that such an 
offer was refused because the stockholders were 
making so much on their investment that they 
would not sell at the price. To the uninitiated 
this argument is very plausible. There is only 
one way that this can be offset and that is by 
having at the head of companies men of such 
unimpeachable integrity that the public has 
perfect confidence in them, Take from insur- 
ance the elemet of confidence and what would 
be left ? 


Chicago News. 

CHICAGO, January 4.—[Sfecia/.|—Jameson & 
Frelinghuysen have disbanded their western 
offices. Manager W. G. Wallace becomes 
western special. The brokerage business will 
be discontinued and the four companies, the 
Globe, Rutgers, State of New York and Broad- 
way will go into the agency field. The firm 
states that tariff rates will be observed. 

John H. Law of the Royal is south on a 
hunting trip. 

The large cities committee has officially re- 
ported its failure to handle St. Louis. The re- 
port holds the Hartford and Home of New York 
responsible. The Home insisted that in the 
limitation of agencies the Hartford and New 
York Underwriters be counted as one company. 
The report states the committee will not take up 
other excepted cities as at first proposed. 


The Continental Assurance Company of De- 
troit has recently increased its capital. The 
company's January Ist statement will show 
capital of $200,000 and surplus of about $50,000. 
The increase was made to enable the company 
to enter several desirable states. 


By reason of the death of President Alexander 
Nimick, at a special meeting of the directors of 
the Western of Pittsburg held last Thursday John 
B. Jackson was elected president; Capt. William 
P. Herbert, vice-president and treasurer; and 
George S. Graham, secretary. All are promo- 
tions in recognition of long and faithful service. 


The insurance editor of the Chicago /nfer- 
Ocean requests copies of letters and circulars, 
together with the envelopes containing them, 
from any of the following: Citizens Insurance 
Company of Chicago, Northwestern Fire Insur- 
ance Company of Chicago, American Trust and 
Insurance Company of Chicago, Great Britain 
Insurance Corporation, British and American 


| Exchange Association. 
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SEEN FROM CHICAGO 


HOME AND HARTFORD DEADLOCK. 


The year 1899 will be a critical one in fire un- | 


derwriting, the outcome being very dubious, It 
is apparent that the Union has arrived at that 
stage where it cannot put into effect any aggres- 
sive measure. The large cities committee has 
failed to solve the St. Louis problem, and it has 
given up the ghost. The Home and Hartford 
have deadlocked on the annex question, and 
there it stands. 
ford informed Chairman Smith the day before 
the committee went to St. Louis that the Hart- 
ford would demand that the New York Under- 
writers be recognized as an independent institu- 
tion; that its age and prestige entitled it to such. 
This was the first intimation that the committee 
had of any trouble, although the Home had 
stated that the Hartford and Underwriters must 
be regarded as one and the same. After the 
committee arrived at St. Louis it wired for either 
Mr. Cofran or Mr. Bissell to go there. 
sell represented the Hartford at the conference. 
He steadily refused to back down from the po- 
sition taken, and at the suggestion of the com- 
mittee talked over the long distance telephone 
to President Chase at Hartford. The decision 
was to stand firm on the position taken. 
committee plainly saw that nothing could be 


Manager Cofran of the Hart- | 


The | 


accomplished there, and returned to Chicago, | 


A sub-committee of the large cities committee 
went to New York to have a conference with 
President Chase and Vice-President Washburn. 
These two gentlemen met at New York, and 
after the conference it is stated they were fur- 
ther apart than ever. Ata meeting of the St. 
Louis board all the legislation passed was re- 
scinded. 
++ ++ 
PROCRASTINATION IN UNION MATTERS. 

An early meeting of the Union will doubtless 
be pressed. Chairman Warren of the governing 
committee has advised such action, saying that 
the time of the semi-annual session will be too 
late. He has asked Goodwin, Hall & Henshaw, 
Weed & Kennedy and Manager Lermit of the 
Northern if they will agree to observe Union 


rules until after this meeting, and see what can | 


be accomplished. This policy of continually 
deferring matters seems to be a popular one: It 
is the prevailing opinion that nothing can be 
accomplished. In fact, every effort has been 
made to stay the tide; attempts have been made 
to get men to sink selfishness for the general 
good; allin vain. Legislation in the way of re- 
form measures will carry only so long as they 
advance the individual ends of the members. 
An early meeting can accomplish but little good, 
if any. Some companies, although not openly 
avowing it, yet secretly hope for a dissolution 
of the Union, thinking it will remove some of 
the smaller concerns, thus assisting the princi- 
ple of consolidation, that is clearly evolving a 
new era in fire underwriting. 
NON-INTERCOURSE RULE SHELVED. 

The non-intercourse rule is on the shelf. 
Many held that the resignation of R. S. Critchell 
as Western manager of the Teutonia of New 
Orleans and the State of Pennsylvania, revived 
the issue. This resignation was not due to Un- 
ion complications as much as Mr. Critchell tried 
to make it appearso. Prior to his resignation 
the governing committee published a statement 
in the Bulletin, saying that it was apparent that 
the rule was engendering too much bad feeling, 
and the committee asked to be relieved from 
further enforcing it until the semi-annual meet- 
ing. Some of Mr, Critchell’s friends say that | 
the Phoenix of London and the Springfield ' 


Mr. Bis- | 





forced his resignation. The fact is that Mr. 
Critchell found that there was but little money 
in the general agency business for him. His 
territory was not large, and the income small. 
His companies after withdrawing from the Un- 
ion saw that it was necessary for them to in- 
crease their commissions to get business. The 
margin was therefore small, as Mr. Critchell had 
a commission contract. 
++ ++ 
REDFIELD AND TUTTLE PROMOTED. 

Two promotions have been made in Chicago, 
D. W. Redfield, executive special of the Penn- 
sylvania Fire, becomes assistant manager under 
Manager Chas. Hart Barry, and Chas. R. Tuttle 
is appointed assistant manager of the Western 
department of the Continental. Mr. Redfield 
comes from an underwriting family. A. P. and 
Geo. E. Redfield were famous adjusters in their 
prime. D. W. Redfield was for four months 
general agent of the old Boylston. He went 
with the Pennsylvania when the Boylston rein- 
sured. His field record is a good one. After 
Associate Manager Davis resigned he was called 
in from the Wisconsin and Michigan field and 
given a position in the office. Mr. Tuttle was 
special agent of the Continental in the mountain 
field. When Manager McDonald resigned, and 
Geo. E. Kline took his place, Mr. Tuttle came 
to Chicago. He was first called to New York, 
where he was carefully looked over by Vice- 
President Evans. He returned to Denver, and 
was given a dinner by his old associates. While 
his title of assistant manager was not given him 
at that time, yet to all intents and purposes he 
was such. The Continental, before allowing him 
to be known as assistant manager, put him on 
probation, and now seeing that he is able to ful- 
fil all the obligations, he is titled. Mr. Tuttle 
is a careful and painstaking man in disposing of 
office duties, and is every inch a gentleman. It 
was extremely unfortunate for him that the 
news was published when he first came to Chi- 
cago that he had been made assistant manager. 

++ + 
THE COMPANIES AND CAMPBELL. 

Managers and officials are groaning under the 
multitudinous and verbose questions propound- 
ed by Commissioner Campbell of Michigan. 
The managers hardly know how to answer them. 
It is understood that the members of the Union, 
at least, will take some uniform action. Many 
argue that the time has come when all compa- 
nies should stand as a unit and demand their 
rights. They contend that no official is entitled 
to the expirations of the companies, which are 
sacred possessions. It has always been impossi- 
ble to get the companies to act in unison on any 
issue when their prerogatives were involved. 
Some institutions are always weak-kneed and 
will permit their rights to be trampled on, in 
fear of incurring the hostility of the insurance 
department. 

HOWARD P. GRAY'S CHANGES. 

It seems from all reports that Howard P. 
Gray, vice-president and general manager of 
the Hanover, will retire from the first named 
position at the annual election this month. Mr. 
Gray feels that he has not the voice in the man- 
agement that one could have if in closer touch 
with the home office. Then he has started in 
the local business at Chicago. Heretofore, 
Dana, Poinier & Co. have been city agents of 
the Hanover. Now, after the dissolution of the 
partnership, the Hanover will conduct its Chi- 
cago business under the name of H. P. Gray & 
Co. E. W. Poinier will be city manager. The 
agency will also represent the Westchester and 
Boston. It is understood that L. M. Wise and 
C. W. Higley, field men of the Hanover, are in- 
terested in the local office. It seems to be the 


| 


tendency for Western managers to desire to dip 


| into the local business. Mr. Gray, however, has 


always been noted for his strong friendship for 
the local agents. 


CHICAGO BOARD REFORMS DEAD. 

The reforms adopted by the Chicago Under- 
writers’ Association will not be put into effect 
until the companies sign the pledges set forth 
by the committee. This virtually means that 


| the reforms will never be put into operation, for 


| letters are always anticipated. 





many of the companies will not sign them. In 
the opinion of a number of companies the Chi- 


cago board is trying to regulate too many of the - 
| details of the business. 


liey hold that it is 
making the conduct of the business burdensome 
by its manifold requirements. These companies 
say that about all that it should look after is 
rates and commissions, and let the method of 
conducting the business be left to the discretion 
of the companies. 
MANAGERS’ CHRISTMAS COMPLIMENTS. 

It is getting to be quite a fad at Chicago to 
exchange various company souvenirs for Christ- 
mas. The usual round of personal cards and 
In fact there is 
not a city in the United States where the entente 
cordiale between managers is so marked as in 
Chicago. ‘The National of Hartford sent an 
elegant paper cutter. Manager Harding of the 
Springfield presented a pin tray. Assistant 
Manager John Marshall of the Royal Exchange 
gave a bill book for paper money. Manager 
Chard of the Firemans Fund remembered his 
friends with a memorandum book. Manager 
Barry of the Pennsylvania sent an engraved 
card. Manager Harbeck of the Phenix sent the 
usual calender with an engraving detached. 
The Phenix in the past has gotten out some 
very elegant personal calendars, but it is appar- 
ent that Mr. Harbeck’s friend, John Lowell of 
Boston, had a fit of indigestion this season. 
Mr. Harbick’s remembrance was none the less 
appreciated, however. 

CONSOLIDATIONS ARE THE RAGE. 

Here in Chicago we see the gradual consoli- 
dation of local interests into large agencies. 
The business of all agencies has dropped off 
while expenses keep up tostandard. It is esti- 
mated that the expense ratio of some of the 
small agencies amounts to 10 and 15 per cent of 
their gross premiums. This is gradually driv- 
ing them into the protecting arms of the larger 
concerns. 

Louis Hasbrouck goes with Smith & Rother- 
mel, the partners being Gen. R. J. Smith, S. A. 
Rothermel, W. G. Wood and Louis Hasbrouck. 
This means the consolidation of three firms 
within a year into the Traders agency, they 
being Smith & Rothermel, W. G. Wood & Son, 
and Hopkins & Hasbrouck. The firm name 
will be Smith, Rothermel & Hasbrouck. E. 
Walter Herrick closes his agency and goes with 
Fred S. James & Co. H. H. Rimington closes 
his local agency, Mr. Rimington becoming 
special for the Teutonia of New Orleans. Dana, 
Poinier & Co. dissolve partnership, Mr. Poinier 
becoming city manager for the Hanover, and 
Mr. Dana likely connecting himself with W. E. 
Rollo & Son. This combination of agencies 
has been evolving itself for two years. 

+ + 
“TOO HEAPEE YANKEE” IN PEKIN. 

It has just developed that the rate-war at 
Pekin, Ill., where practically the whole busi- 
ness of the town was cancelled and rewritten at 
any old rate within a few days, was caused by 
the agent of the Concordia, H. Struck. Struck 
sent his report through Stamping Inspector 
Tichnor, which showed that he was receiving 
20 and 25 per cent commission from the Con- 
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cordia, though it was a Union company at the | 
time. The inspector had the report photo- | 
graphed and the photograph was used as evi- | 
dence. Struck did about seven thousand dollars | 
in premiums for the Concordia it is said. When 
the other companies got onto the case of the | 
Concordia’s bad faith they ‘‘didn’t doa thing.” | 
Struck’s and the Concordia’s business is now 
said to be mostly ‘‘nit,’’ to use a vulgar term. 


A REVIEW OF THE SITUATION. 





How the Insurance Editors of the Chicago 
Dailies See It. 


During the past week the Chicago papers 
have published very full and interesting re- | 
views of insurance for the year just past. The 
reviews and forecasts on the fire insurance situa- 
tion by Messrs. Hitchcock of the 7imes-Herald | 
and Cartwright of the /nz/er-Ocean are worth 
careful reading by all agents. As many local 
agents- have not had opportunity to read | 
them, a part of them is given here. The fol- ! 
lowing are some of Mr. Hitchcock's comments: 

Continued low rates, dissensions among com- 
panies, bad faith, lack of co-operation, heavy 
losses and added penalties afflicted by the in- 
surance commissioners of various states make 
the outlook in fire underwriting circles most 
serious for the companies transacting this class 
of business. The year will show but a small 
underwriting profit, although the financial | 
showings made by companies will probably | 
indicate a considerable gain in assets and sur- | 
plus. This, however, can readily be accounted 
for in the large increase in the market price of 
securities which one year ago were at a low ebb. 
Eighteen ninety-eight was a year of banking 
and not underwriting profit. Those oldest in | 
the business and considered the most careful 
and conservative underwriters can see no future | 
for fire insurance if it continues in its present | 
— state. They argue from the standpoint | 
of long experience and agree that never before | 
in its history has fire underwriting offered so | 
many obstacles to be overcome in order to se- | 
cure a profitable business for legitimate com- | 
panies. 


++ ++ 


| 
| 
| 

It is carefully estimated by E. F. Beddall, | 
one of the foremost underwriters of the East, | 
that the shrinkage in premiums of companies 
reporting to the insurance department of New | 
York will represent from ten to fifteen millions | 
of dollars. This shrinkage, it should be remem- | 
bered, has greatly added to the strain on the | 
business. The number of risks has materially 
increased, while there will be a general falling | 
off of income. The aggregate losses all over | 
the country are several millions in excess of | 
what they were in 1897. If these estimates 
were found correct it is hardly possible that 
any underwriting profit will be made. 

++ ++ 

A number of disastrous rate wars have marked 
the year’s progress, most prominent of which 
being that raging for months in New York, 
where a scramble for business has taken place 
at prices so ridiculous as almost to make under- 
writers regret they had not pursued another 
calling. The example set by New York, the 
home of the most important fire interests and 
the residence of the heads of many of the com- 
panies, has had a dispiriting influence on the 
rest of the country. 


++ 





++ 


One of the most important incidents of the 
year was the crystallization of the sentiment 
against overhead writing. In July occurred the 
third annual meeting of the National Associa- 
tion of Local Fire Insurance Agents at Detroit. 
This was largely attended by some of the most 
prominent local agents of the country, and the 
consensus of opinion at the meeting was that 
overhead writing must go. One delegate from 
each state took the stand and narrated his ex- 
perience with this evil, and resolutions were 
adopted providing that companies sign an agree- 
ment promising not to indulge in the practice. 
A black list is contemplated for companies re- 








fusing to sign the agreement. As a result of 

the agitation the vice-president of one of the 

leading companies has drafted a bill making 

overhead writing a misdemeanor. Copies have 

been sent to a large number of ayents, and the 

bill will be introduced in various legislatures. 
++ ++ 

The annex question continued to be one of 
the issues of the year, a bitter fight being 
waged against the system by many under- 
writers. Complaint was made to insurance de- 
partments in various states, several of which 
held hearings, at which both sides were allowed 
to present their arguments, and which resulted 
in the curtailment of a few features of the 
annexes. Agitation over this subject at last 
spent itself and the fever died down. 

oe ++ 

Mr Cartwright, in his comments, writes in 
part as follows: 

The year has witnessed one constant series of 
difficulties. The business itself is diseased 
through and through. Porous plasters applied 
to the exterior have only wilinel te congestion 
at that one point. During the financial depres- 
sion fire insurance companies made large profits, 
owing to the low loss ratio and the high rates. 
This kept up for three years. It is an old say- 
ing that fire insurance companies cannot stand 
either prosperity or adversity with equanimity. 
This has certainly proved true within the last 
twelve-month, 

cod - 

With the keen strife for business has walked 
the rate reducer. The companies obligating 
themselves to pay a stipulated amount of com- 
pensation have gone on the theory that if rates 
were reduced to a degree where excess commis- 
sion companies could not afford to pay so much 
to get the business, there would be a greater 
equality in the fraternity. Accordingly where 
competition between board and non-board com- 
panies was sharp, rates have been reduced to 
save the risks. 

In fact, there is a class of underwriters that 
apply the rate reducing remedy to every disease. 
This, in most instances, has not only demoral- 
ized the business of the companies interested, 
but the others that had no concern in the mat- 
ter under contention. Rates have been de- 
creased on various classes of business, on specific 
risks, and at different centers where there were 
chronic troubles. This has increased the lia- 
bility of companies, and at the same time de- 
creased the premium. 


++ 


++ 


+t 
To students of underwriting, it is apparent 
that modern fire insurance men are not working 
toward a science of fire underwriting. The 
manner of rate-making is anything but equita- 
ble. Companies adopt no just system of classi- 
fication, and instead of pooling their experiences 
and arriving at a basic rate for uniform classes 
of risks by computing the cost of carrying that 
class, they follow the beaten paths or travel 
after some whim. There is just as much a 
science in fire insurance as any other profession, 
but if a student of the business sets forth a 
practical guide for rate-making, he is at once 
denounced as a worshiper of strange gods. 
Men, seemingly, are following the results of the 
last three years as a guide for the future. 
++ ++ 


There has been more bad faith, more devia- 
tions from rules on the part of members of fire 
insurance organizations than for a long time. 
The constant strife for business has driven com- 
panies and their representatives to resort to all 
sorts of practices to keep up to the old standard 
and hold their business. These violations of 
business obligations caused rates to go to 
pieces in New York city. The demoralization 
there has thrown fire insurance interests into a 
chaotic state. The influence of this conflict has 
permeated the West. Affairs in the West have 
been in a critical stage for some months. 

These quotations show to some extent. the 
conclusions reached by two men who are in a 
position to judge of the situation. The pros- 
pects for the new year are not very bright. 





Fred B. Luce has resigned as special agent 
of the Palatine to become Illinois State 
Agent of the Phoenix of Hartford, January Ist, 





MICHIGAN UNDERWRITING. 
CAMPBELL AND THE COMPANIES. 

It is understood that Commissioner Campbell 
expects to refuse licenses for 1899 to any com- 
pany which persists in continuing its connection 
with the Michigan Inspection Bureau; also, 
that one of the bills he will have introduced 
will prevent the four Michigan companies, 
which are exempt from the non-compact law, 
from operating the bureau and will place them 
on the same footing as the outside companies. 
Mr. Campbell’s action as to refusing the licenses 
of course depends largely on the outcome of 
the present case in which the L. & L. & G. 
isinvolved. If he wins he will have a pretty 
free field for carrying out his plans. If he loses 
the companies will have little trouble compell- 
ing him to grant the licenses. His idea of pre- 
venting the four Michigan companies from 
operating the bureau is also crude. It cannot 
but be admitted that the bureau must continue 
in some form, and the best proof of its legiti- 
macy is in the fact that no law can be constitu- 
tionally enacted which can prevent its opera- 
tion. Granting that insurance companies as 


| corporations are subject to special legislation, 


and thata law may be passed compelling the 
four Michigan companies to give up the bureau, 
nothing can be done if a private individual 
wishes to go into rate-making and inspecting 
business. If Mr. Chapman were to start a 
private bureau for the purpose of selling his 
information to companies or any one whom he 
can induce to buy, it would be an infringement 
of his citizenship rights to do anything to in- 
jure his business, and if Mr. Campbell should 
refuse to license a company because it did 
business with Mr. Chapman it is a question if 
Mr. Chapman would not have cause for a civil 
action against him. There will doubtless be 
some changes in the operation of the bureau, 
and one of these will probably be the abolish- 
ment of the stamping system, but Campbell 
will be unable to seriously cripple the bureau 
for the reason that is a necessity and a legiti- 
mate enterprise. 
THE NORTHERN IN MICHIGAN. 

The Northern, in accordance with its contract 
with Commissioner Campbell, has notified its 
Michigan agents of the conditions of the arrange- 
ments and has requested them to withdraw 
from all local clubs and to also send their daily 
reports direct to the company instead of through 
the Inspection Bureau, The question comes up 
how the Northern can compel its agents to with- 
draw from local clubs, when it has no jurisdic- 
tion over them. An agent will hardly obey one 
out of perhaps ten or twelve of his companies, 


| and in a matter with which he feels his compa- 


nies have nothing todo. Of course the North- 
ern must carry out 4ts contract and instruct its 


| agents, but if they refuse to obey, it has no 


recourse; and it does not agree to withdraw from 
agents refusing to comply with its commands. 


| It is safe to say the Northern agents are paying 


little attention to the company’s instructions so 
far as withdrawing from clubs is concerned. 
+++ ++ 
THE CHANDLER-WEED-KENNEDY DEAL. 
George W. Chandler has now completed the 
changes in his companies consequent on his 
taking the Michigan state agency of Weed & 
Kennedy’s companies. His agreement was to 


| resign all but the Aetna and Hartford, the 


former of which is a sole agency. Of the com- 
panies which he resigned the Atlas transferred 
to L. F. Margah, the Manchester to Frank H. 
Whitney, and the Boston to Joseph Belanger, 
The German of Freeport and the Globe did not 
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replace their agencies, merely taking them up. 
The United Firemens refused to accept the res- 
ignation and its supplies are still in Mr. Chan- | 
dler’s office for surplus business. 
++ + | 
L. & L. & G. WILL WIN. 
Opinion that the L. & L. & G. will win its 
case against Commissioner Campbell is gaining 
ground. Judge Swan, at this writing, has not 
published his decision, but he wiil doubtless do 
so within a short time, as both the commission- 
er’s attorney and the company requested that it 
be given out as soon as possible. The general 
feeling is that the commissioner put up a weak 
case, and he is not expected to win. He prob- 
ably does not expect to win himself, as he an- 
nounces that he will cause a bill to be intro- 
duced in the legislature, making an appeal to a 
federal court sufficient cause for revoking a 
company’s license. He evidently does not 
count much on Judge Swan or any federal | 
court. The passage of this act would undoubt- 
edly be unconstitutional: The object of the 
law would plainly be to restrict the operation 
of the federal courts. 
++ ++ 
Commissioner Campbell should lose out if for 
only because of his absurd contention that 
every agent binds his companies by his acts. In 
his argument for the commissioner Judge Hatch 
pleaded that if an agent should agree with 
other agents not to rebate his commissions, in- 
asmuch as this prevented competition, the com- 
panies were responsible. The fact is that an 
agent represents his company only so far as his 
authority from the company itself goes. This | 
authority is his agency commission, which 
merely authorizes him to solicit insurance. It | 
does not authorize him to make rates any more 
than it calls on him to handle the investments | 
or other business of the company for his sec- 
tion. The agent of an insurance company could | 
not go out and purchase a piece of property for | 
it, as the company never gave him any au- | 
thority to do so; neither does the company give | 
the agent authority either as to making or up- 
holding rates. If an agent does either he does 
so for himself and not for his company. 
++ oo 
TO INVESTIGATE METHODS. 
Commissioner Campbell addresses a three 
page letter to insurance companies asking for 
information. He wants to know all about the 
Western Union, who its officers are, what its 
constitution and by-laws is, and in fact gener- 
ally as to its modus operandi. He also asks 
about the Michigan Field Club, the Detroit 
local club and the Michigan Inspection Bureau. 
He inquires of each company the position on 
overhead writing and its attitude towards the 
law against excess line writing. Insurance men 
who have had to do with Mr. Campbell in the 
recent cases have been surprised at his lack of 
knowledge of some of the most simple features 
of the business. He evidently appreciates his 
ignorance of the insurance business, and he has 
certainly taken the best means for remedying it. 
The greatest fault which insurance men find | 
with the Commissioner's attitude in the present | 
crusade is his assumption that his power is ab- 
solute and that he is the law. It has been de- 
cided in most of the states time and again that 
an insurance superintendent’s duties are of a 
ministerial and not of a judicial character. It 
is felt that Mr. Campbell is usurping the duties 
of the courts when he decides on questions not 
distinctly covered by the law. For instance he | 
makes compacts and compromises with the 
companies as though his power was supreme. 
He stipulated with the Northern as to the con- 
ditions under which it should continue in Michi- | 
gan and these conditions were not in accord- 
ance with the law. The law does not allow the 
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commissioner, for instance, to stipulate with 
the Northern that it shall withdraw from the 
Inspection Bureau in return for his allowing it 
to continue business. Mr. Campbell is not 
looked upon by the insurance people as a Mc- 
Nall ora Clunie, but is given credit for good 
intentions. It is only felt that he is unduly 
prejudiced and perhaps a little too eager to 
make a showing before the people. 
+ + 
THE LEGISLATURE INSURANCEWISE. 

Insurance men in Michigan are somewhat in- 
censed that Commissioner Campbell should 
throw out the insinuation in his interviews in 
the daily press that the insurance companies 
would resort to bribing the legislators to prevent 
the passage of unfavorable laws at this winter's 
legislative session. There is probably not a case 
on record in recent years where the fire insur- 
ance companies have used money to influence 
legislation. In fact they have been notoriously 
careless in paying attention to the attitude of 
the various legislatures. Most .of the vicious 
statutes on insurance have been enacted through 
the efforts of some disgruntled member or his 
friends, who, either rightly or wrongly, feel 
that they have been taken taken advantage of. 
Very often these laws would not be passed if 
the companies would only go to the expense of 
a lawyer to present their side of the case. But 
it is the old story of what is everybody’s 
business is nobody’s business. The companies 
should at least have some one on the ground at 
each legislative session to keep track of proposed 
bills and when they come up, if the companies’ 
side is not understood, see that it is properly 
presented. There is some talk of appointing a 
comnittee from the special agents to keep track 
of the legislature and, of course without bood- 
ling, do what can be done to prevent unfavora- 
ble legislation. 

+ ++ 

TRADERS OF NEW YORK AND O. J. WATKINS. 

As stated in the last issue of the OHI0 UNDER- 
WRITER, the Traders Fire of New York will 
probably withdraw its Ohio state agency from 
Squire, Hahn & App of Cleveland and place the 
state in charge of the western general agent, 
Charles F. Mitchell of Chicago. In this con- 
nection it is intéresting to note that O. J. Wat- 
kins of Detroit announces himself as special 
agent under Mr. Mitchell for Michigan and 
Ohio for the Traders. He says he will have 
charge of Ohio as soon as it is taken from 
Squire, Hahn & App. This has created sur- 
prise in Detroit and Michigan, where Watkins’ 
proclivities for various kinds of dishonest deal- 
ings are well known. It is hardly believed that 
Watkins has any connection with General 
Agent Mitchell in a responsible capacity. Cer- 
tainly reputable insurance men will be very 
careful in transacting business with Watkins, 
and it is doubtful whether any company he is 
connected with will be able to get agents. When 
Watkins was extricated from the serious diffi- 
culties in which he involved himself a few years 
ago in Detroit, when he went into the insurance 
business many were disposed to give him a 
helping hand, and did so. This to their sorrow. 
Watkins has been practically in the professional 
faking business asa side line to his insurance 
and has operated various schemes of doubtful 
propriety. Some time ago he loaded up on a 
large amount of accident insurance and shortly 
after lost his arm through a suspicious accident, 
which caused some of the companies to contest 
his claim. He. sold out his fire business in 
Detroit some months ago, but has not yet 
settled with all his companies. Somehow he 
succeeds in getting good bondsmen so the com- 
panies will lose nothing. Last week the special 
agent of one of his companies investigated the 
business which Watkins secured for it and 








| found several cases of wrongly-reported policies, 
the premium reported in one case being less 
than $5, on a $500 policy, while it in reality 
amounted to $75 premium. Out of pity for his 
family Watkins has not as yet been arrested, 
though he may be. Insurance men feel that 
Watkins has played his game about long enough. 


Michigan Agency Appointments. 


The following are the appointments of agents 
by fire insurance companies in Michigan for 
the past two weeks: 

Globe—A. A. Bennett and Fred M. Thomp- 
son & Co., Jackson. 

Greenwich—Varnum J. Bowers, Mt. Clemens. 

Indemnity—H. H. Renchard & Co., D.troit. 
, Norwich Union—Jos. F. Hofstetter, Frank- 

ort. 

Sun —Arthur E. Cole, Fowlerville. 


MICHIGAN NOTES. 

Robert A. Walmsley succeeds W. J. Gamble 
as agent for the N. B. & M., German-American, 
Sun, Phcenix of Hartford and Grand Rapids at 
Caro, Mich. 

I. N. Just of South Lyon, Mich., has gone 
with the Michigan Millers Mutual of Lansing. 
At present he and Inspector McCotter of the 

| Millers National are traveling together. 


Talk of a rate war at Lansing, Mich., which is 
indulged in to some extent, is said to be uncalled 
for. Agents do not want a war and are gen- 
erally keeping rates up very well. Reports of 
cuts are found in many instances to be un- 
founded. 


Frank E. Bloom, who has heretofore been in 
Mr. George W. Chandler's office at Detroit, will 
from now on spend a considerable part of his 
time on the road in the interests of the compa- 
nies for which Mr. Chandler recently accepted 
the general agency for Michigan, those man- 
aged by Weed & Kennedy of New York. Mr. 

' Bloom has two brothers in the insurance busi- 
ness, one special agent of the Continental and 
the other with the Michigan Fire & Marine 
home office. 


A Problem for the Wheeling Board. 


The Union has evidently been interesting it- 
self in local matters in Wheeling, insofar as to 
threaten a multiplication of agencies. Two 
general agents have their headquarters in that 
city, and one of them is known to have been 
instructed to appoint a local agent for Wheeling 
by one or more of his companies. This has evi- 
dently been done so the general agent cannot 
receive the general agent’s commission on local 
business. It is supposed this matter has been 
brought to the attention of Secretary Dudley of 
the Union by local agents at Wheeling, who are 
handicapped when it comes to writing broker- 
age. It is feared by some the consequence of 
this will be the general agents in question will 
appoint new men as local agents, and thereby 
increase the competition and woes of the now 
complaining agents. 

The local board is not anxious to face the 
question which one general agent propounded to 
it, that is, that he would appoint one of the men 
in his office as local agent for his various Union 
companies, or put new men in the business, 
which ever the board saw fit to sanction. This 
matter is also thought to be now under advise- 
ment by Secretary Dudley. 

Double headers is one of the evils Wheeling 
has not been sorely afflicted with, and it is to 


be hoped that it will so continue. General 


Agent Magill fought the board there some years 

ago on that question and it finally gave in to 

him, and the Phoenix is the only double header 
| in the city. 
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~ IN OHIO FIRE CIRCLES. 


THE ANTI-TRUST SUIT. 

The guo warranto proceedings of Attorney 
General Monnett against twelve insurance com- 
panies for violating the O’Neil law and main- 
taining a trust, will receive a final decision by 
the Ohio Supreme Court shortly after January 
20th, the date on which the case is to come up 
for final hearing. The day was originally set 
for January 6th, but was postponed to the 20th 
at the request of the companies’ attorneys. In 
an interview with the OHIO UNDERWRITER 
Tuesday Mr. Monnett reaffirmed his confidence 
in the successful ending of the case. He has 
already made his brief, and has had it printed. 
The brief for the defendant companies has not 
yet appeared. In his brief, which takes up 32 
printed pages, Mr. Monnett, it must be ad- 
mitted, has handled his case well. The follow- 
ing are the sub-heads in the brief: 

History of Case. 

Argument. 

Tne Practice in Actions of Quo Warranto, 

The Statutes Should Be Read as Part of Re- 
spondent’s Certificate. 

The Combination is Void, as Tending to Stifle 
Competition and Create a Monopoly. 

The Acts Complained of Become the Acts of 
Respondent. 

Liability of Corporations for Ultra Vires Torts. 

Such Combinations Void as Against Public 
Policy. 

Is Insurance a Business ? 


++ ++ 


The Cleveland local board constitution is pre- 
sented practically in full in the brief and it is 
largely on this that the attorney general makes 
his argument. An interesting point in connec- 
tion with the argument is the fact that the test 
case is that of the Royal, which at present has 
two non-board agents in Cleveland, although it 
is attempted to show that defendants compel 
their agents to join the boards. The companies 
deny that they compel their agents to join 
boards. The great point in the whole case is, 
and it appears to be recognized by both sides, 
whether the agents in conducting their boards 
bind the companies. On this point Mr. Mon- 
nett says: 

The companies are bound to know the man- 
ner in which their business is transacted by 
their agents. If they permit their agents to en- 
ter into a combination or compact prohibited by 
the law and accept the fruits resulting there- 
from, they are liable for the violation of the 
law, even to a forfeiture of their franchise to 
carry on their business. 

“If a person assuming to act as the agent of a 
corporation, but without legal authority, or an 
agent in excess of his proper authority, make a 
contract, and the corporation knowingly receive 
and retain the benefit of it, this will be a ratifi- 
cation of the contract and render the corpora- 
tion liable as a party to it.’’ 

If the laws impose duties of a general or pub- 
lic character upon corporations they must pro- 
vide modes to compel their performance. They 
necessarily transact their business by means of 
agents. They are held criminally liable for the 
misconduct of their agents in the discharge of 
their duties. The capacity to act is conferred 
upon corporations by law. When they act they 
act intentionally, and when they do wrong, the 
wrong is intentional if purposely done. 

++ ++ 

The pith of the whole brief is contained in the 
following, leaving out constitutional questions: 

It is abundantly proved that the defendant 
has an agent or agents in the principal cities 
and villages of this state; that these agents, act- 
ing for the defendant, are members of ‘‘local 
boards,’’ composed of the agents of all the in- 
surance companies doing business in such cities 
and villages, and that all such agents have or- 
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ganized such “local boards,’’ and maintained 
the same, for the use and benefit of the insur- 
auce companies represented by them; that the 
insurance companies pay the expense of main- 
taining such “local boards,”’ and that the ‘‘local 
boards’’ obtain their rates froma concern known 
as the “Cochran Bureau,’’ at Columbus, Ohio; 
that the ‘‘Cochran Bureau’’ is maintained by 
the several insurance companies doing business 
in the state of Ohio; that insurance rates have 
been advanced by this ‘‘Cochran Bureau’’ and 
the said several ‘‘local boards;’’ that the insur- 
ance companies require their agents to adhere 
to the rates established by the ‘‘local boards;’’ 
that the insurance companies get the benefit of 
the advanced rates; that the advanced rates are 
enforced against policy-holders and maintained 
by the companies acting through said ‘‘local 
boards’’ by fines and penalties imposed upon 
non-complying companies and their agents, and 
by cancellation of policies issued at reduced 
rates. 

In support of the foregoing we call attention 
to the testimony of J. C. F. Hull, pages 3 to 25; 
F. P. Kaler, pages 35 to 37; D. W. Locke, pages 
38 to 42; John A. Schaber, pages, 42 to 47; G. C. 
Gormley, pages 47 to 52; J. C. Jackson, pages 52 
to 58; W. A. Blicke, pages58 to 64; R. A. Myers, 

| pages 65 to 86; David H. Taylor, pages 105 to 
114; Henry M. McGill, pages 86 to 105; F. V. 
Faulhaber, pages 377 to 381; S. S. Sargent, pages 
292 to 293; G. G. Kohler, pages 280 to 284; Au- 
gustus Wampach, pages 331 to 350; Bessie 
Holmes, pages 455 to 466; F. B. Thomas, pages 
493 to 510; J. M. DeCamp, pages 305 to 316, 381 
to 385, 483 to 491; Chas. M. L. Wiseman, pages 
188 to 203. 

It cannot seriously be claimed that the com- 
bination is one by and for the agents merely 

The testimony shows that but for the combi- 
nation the rates would be lower, and, if lower, 
the business and profits of the agents would be 
increased. It shows also that by reason of the 
combination the rates are higher and profits 
of the insurance companies correspondingly 
greater. To make it plain, competition is good 
for the agents and bad for the companies, while 
the combination is good for the companies and 
bad for the agents. 

The testimony clearly shows that the com- 
panies pay the expense of keeping up the com- 
bination. It also shows that daily reports are 
made by the agents to the companies upon a 
blank (Exhibit B, page 227); that the agent fills 
out the ‘‘board rate’’ in the blank; that the re- 
port is then put in an envelope and addressed 
to the company; that it is then sent to the 
secretary of the “‘local board’’; that he stamps 
it ‘‘correct,’’ and that it is then mailed to the 
company. (Page 228 ) 

The companies pay the expense of keeping up 
the combination ; they receive the profits re- 
sulting from the combination, and they require 
the managing agent of the combination to ap- 
prove the work and daily reports of their agents. 

Probably the weakest point in the above is 
; the statement: ‘‘To make it plain, competition 

is good for the agents and bad for the com- 
panies, while the combination is good for the 
companies and bad for the agents.’’ If this 
were true there would hardly be a fight over 
the matter at all. 

The companies’ attorneys, Messrs. Paxton & 
Warrington, M. R. Patterson, and others, will 
file their brief in a few days in time for the 
hearing January 20th. 

a+ + 
ATTITUDE OF THE COMPANIES. 

It may be stated that no step of any kind will 
be taken by the companies or agents in Ohio 
until the so-called trust suits are finally settled, 
The general belief is that the Supretne Court, in 
handing down the decision, will go into the 
question fully and define just what the com- 
panies may or may not do, It is for this reason 
the companies do not feel like doing anything 
until they are finally advised. Even the special 
agents will not form a social club until after 
the decision. No one supposes, for a moment, 
even if the attorney general is successful, that 

' the court will oust the companies from the 


7 
state. Rather it is expected that the rights of 
the companies’ agents and the inspection 


| bureau will be taken up in turn and defined. 


It is expected that the stamping system will be 

declared illegal (the companies themselves have 

practically abolished it), and perhaps that com- 

panies cannot pay the expenses of the local 

boards. But no arbitrary ruling is expected. 
POLITICS INSURANCEWISE. 

It is stated that Attorney General Monnett 
will not be a candidate for re-election and that 
he will not allow himself to be mentioned as a 
candidate for the governorship unless he is sure 
of getting the nomination. It is said he expects 
to be governor some day, but not the coming 
term, As governor he would have the appoint- 
ment of the insurance superintendent, while as 
attorney general he is elected by the people. In 
this connection it is interesting to note that 
there is considerable talk in the southern part 
of the state in favor of Insurance Superintendent 
W. S. Matthews for governor. Mr. Matthews 
has been a good insurance superintendent and 
has greatly increased his popularity and im- 
portance since he took the office. He might be 
a dark horse in the coming Republican nomina- 
tion. 


TOLEDO BOARD ELECTION. 

The annual election of the Toledo board will 
occur on January 10th. Secretary Lang will 
likely be re-elected as he has for the past twenty 
years. G. Canniff, the present vice-president, 
will probably be made president to succeed 
Judd Richardson. Same of the smaller agents 
started an agitation in favor of a change in sec- 
retaries, but this has now subsided. It would 
undoubtedly be a mistake to supplant Secretary 
Lang with a more or less inexperienced man. 


| Mr. Lang is an admirable man for the position, 


| and Toledo agents will 


do well to let well 
enough alone. Any change has a tendency to 
disorganize the board, and a fight over the sec- 
retaryship at this time might produce serious 
results. However it is not probable that any 
change will be attempted, other than, perhaps, 
a reduction in the secretary's salary, which is 
now $2,600 a year. 
+ ++ 
REPORT FROM CLEVELAND. 

Leonard Parks of Cleveland has consolidated 
his agency with that of O. M. McAninch & Co. 
Mr. Parks’ chief company is the Scottish Union 
to which he reports through the McAninch 
agency. His other companies are the Caledo- 
nian, Detroit, and Millers & Manufacturers. 
This is looked upon as an indication of the pro- 
posed cutting down of agencies in Cleveland. 
The Scottish Union is considered one of the 
chief obstacles to the elimination of the excess 
agency system from the Cleveland problem, 
and the agents feel that the Parks’ consolida- 


| tion may be an earnest of what the company 





will be willing to do to help the agents out and 
get things in good shape again, If the Scottish 
Union and Hartford will fall in line, the other 
companies will follow. Each have nine agen- 
cies and under the new rules they would be 
obliged to discontinue at least four, as the limit 
for each company will be five. The Merchants 
of Newark, which formerly had nine agents, 
now has but seven, and General Agent Parsons 
states he is anxious and willing to cut down to 
five as soon as the agreement can be fixed up. 


Agents say the companies in time would ac- 
tually get more business by a restricted agency 
system than by the present unlimited one. The 
case of the Agricultural, which has more agents, 
eleven, than any other company, is cited. 

.About three years ago it had only six or seven 
agents, and with those did much more business 
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than it now does. Many other companies 
would probably show a similar record. If the 
new deal goes through, and it doubtless will in 
time, the Agricultural will have to cut off six 
agencies, the Scottish Union, Hartford and Fire 
Association four, the Milwaukee Mechanics, 
Queen and Rockford three, the Merchants, 
Hanover, National of Hartford and Royal two, 
and the British America, Concordia, Home and 
Royal Exchange one. It is felt that the old 
board will not be perpetuated or reorganized, 
but a new one started with an entirely new 
platform. The old board agents, with the ex- 
ception of E. B. Tidd, are now working under a 
private agreement to observe the essential rules, 
until the new organization is effected. This 
agreement is said not to be working very har- 
moniously. It will be some little time before 
Cleveland agents get properly organized. 
++ ++ 
SQUIRE'S NEW DEAL. 

C. B. Squire has again bobbed up with a new 
partner willing to risk his golden ducats in the 
corporation, The Squire, Hahn & App Com- 
pany, to win fame and note-ability. As a pro- 
moter Squire is in his element, and by fate he 
stumbled across a banker, who was willing to 
put up $8,000 for the interest which Squire had 
to dispose of. The deal was closed, so it is said, 
at that figure, when Dan Meyers, of Benton, 
Meyers & Co., wholesale druggists, appeared 
upon the scene and offered to put up $14,000 for 
the interest. Then the fair and winsome 
Charles took upon himself the task of getting 
rid of the aforesaid Stewart, which is said to 
have cost one thousand ‘‘gold standard’’ silver 
dollars. 

Mr. Meyers is the gentleman who was a wit- 
ness against the companies in the late unpleas- 
antness between Mr Monnett and the insurance 
trust (?). He will no doubt be a worthy asso- 
ciate for the notorious rate-cutter of Ohio. 

Mr. Frank App retires from the firm, or cor- 
poration, and expects to make an extended tour 
of Europe for the next year or two. A number 
of insurance men have always felt that App was 
out of place hitched to Squire, and will be glad to 
learn that he has at last broken his harness and 


got away. 
++ 


TOLEDO NON-BOARD AGENCIES. 

Toledo agents claim that local conditions are 
somewhat misunderstood by special agents and 
companies. As to the single agency plan, while 
they hope to take up that question in time, 
nothing has yet been done officially. They 
have a rule in their board which prohibits a 
board agent from representing a company which 
is also represented by a non-board agent, but 
this rule has not been strictly enforced in the 
past. A short time ago a committee, of which 
Merwin Jackson was chairman, was appointed 
with a view to securing recognition of this rule. 
This step was taken on account of the many 
complaints of rate-cutting by so-called board 
companies, which was denied by the board 
agents of the companies when confronted with 
the charges. There is no competing with non- 
board agents when they represent the same 
companies represented by board agents. There 
were found to be fifteen cases of violation of the 
rule, and these the committee set about at once 
to bring in line. The most peculiar case was 
that of the Norwich Union, represented in the 
board by Barker, Frost & Co. To everybody’s 
surprise it was found this company was oper- 
ating a non-board agency secretly. The non- 
board agent was B. J. S. Moore, who is not an 
insurance agent. Moore cut a rate in competi- 
tion, and Barker, Frost & Co., as agents, were 
accused. It was only after the policy, signed 
by Moore, was produced, that the second agency 
was discovered. Needless to say, Barker, Frost 


++ 











| of taking up one or the other agency, and as 


Moore only wrote a couple of hundred pre- 
miums in a year, the company did not hesitate 
long in discontinuing him. The Firemens of 


| New Jersey has taken up the non-board agency 


of James Raymer, the Erie of Holton & Clark, 
and the Reliance of Hattersley & Courtright. 
Charles Fox, of the Reliance, joined the board. 
The National of Ohio and the Reading have 


| 


| agreed to take up their non-board agencies, the | 


latter*that of Mr. Moor, brother of D. W. Moor, 
the board agent of the Reading. H. H. Daw- 


| son resigns the Cincinnati because it would not 


future. 


take up the non-board agency of Stahl & Long. 
There are still about three unsettled cases, but 
these are expected to be brought into line 
within a couple of weeks. The single agency 
plan will probably be taken up in the near 


+t 

MATTHEWS AFTER WILDCATS. 
Superintendent Matthews is preparing a 

couple of circulars that will shortly be sent out 


++ 


| concerning two serious abuses in the fire insur- 


| cats. 


ance business, viz : overhead writing and wild- 
While many of the companies that are 


| writing business over their agents’ heads are 
| regularly licensed in Ohio, they are by this 


| present largely from Illinois. 


practice breaking the laws and are liable to 
have their licenses revoked. This the superin 
tendent proposes to do in every case where he 
can get proof that a company is accepting Ohio 
business otherwise than through its resident 
agents. In his efforts to secure such proof he 
ought to have the hearty support of every local 
agent in the state. 

In the matter of exterminating wildcats, too, 
the local agents can be of great service in secur- 
ing evidence. These concerns are operating at 
They have no 
standing there and attempt to do no business 
there. They get their business by mail from 
people who are fooled into trusting them, and it 
is said their letters and circulars are mailed in 
Indiana, They are a pest to legitimate compa- 
nies and their agents and give nothing in return 
for the money they get from a confiding public. 
It isa part of the superintendent’s duty to rid 
the state of them and he stands ready to do all 
in his power; but, that his efforts may be effect- 


ive, the public must co-operate in securing 


proof. 


++ ++ 

THE CARNAHAN ALLEGED ARSON CASES. 

At the field men’s meeting in Columbus re- 
cently, to discuss the Carnahan cases, it was 
practically decided to continue the fight as 
originally intended. The plan was to make the 
Carnahans sue on each separate policy instead 
of accepting the decision in any one of the 
twenty or more cases, as final. The fifth case 


| was decided a couple of weeks ago in favor of 
| the Carnahans, the judges standing three to 
| three. The Milwaukee Mechanics was the com- 
| pany in the fifth case, a $2,500 policy being 


| to the whole. 


involved. The agreement among the interest- 
ed companies is to pool their interests and if 
any of them win in their respective cases they 
must divide the proceeds equally with the 
others according to their interest in proportion 
Since the trouble began one of 
the Carnahans has died, but the one who is be- 
lieved to have actually set the fire is still alive. 
While all the companies have not yet sent their 
answer to the committee it is practically assured 


| that the cases will be continued as at first out- 


lined. 


++ ++ 
AKRON BOARD SUIT. 

The judgment by default in the Akron board 

case was a surprise to the insurance men. Local 

agents were very much interested in the case 


and the Ohio Local Agents’ Association had, 


V4 


and still has, a committee out with a view to 
testing the legality of incorporated local boards. 
When the attorney general brought the Akron 
suit agents were pleased, as it was supposed 
this would save the committee not a little 
trouble in getting the case started. When no 
defense was made the attorney general took his 
judgment by default. Attorney M. R. Patter- 
son has been retained in behalf of the board, 
and at his request the case has been reopened. 
The case will now be decided on its merits. 

++ 

CHIEF ARCHIBALD’S RECORD. 

Capt. Conway of the Cincinnati Underwriters’ 
Salvage Corps has compiled a most interesting 
table of the city’s fire loss for the last twelve 
years. The table isa comparison of the losses 
during Fire Chief Archibald’s administration of 
the past six years compared with the previous 
six. It shows, as will be seen, that from 1887 
to ’92 inclusive, the first six years, under the 
old administration, the number of fires was 
4,182 and the loss $7,016,835. Under Chief 
Archibald there were 971 more fires, or 5,153, 
while the loss was $3,940,378, or $3,076,457 less. 
This shows the wonderful results accomplished 
by Chief Archibald, with the assistance of the 
salvage corps, which has been in operation for 
the last five years. Here is the table: 


++ 








No. of Fires.) Gross Losses. 


























1887 692 $1,272,875 
1888 619 1,080,677 
1889 | 637 621,033 
1890 659 1,276,768 
1891 760 1,704,649 
1892 815 1,060,833 
Totals... .| 4182 | $7 016,835 
1898s 8038 $ 372,249 
1894 842 529,418 
1895 817 1,453,348 
1896 867 427,479 
1897 902 705,085 
1898 921 452,804 
Totals..... 5153! $3,940,378 








It is said the United Firemens of Philadelphia 
has not entirely withdrawn its resignation from 
the Western Union. It is, like a great many 
others, waiting to see what the Union will do. 


Some anonymous person connected with life 
insurance in London, England, has sent to the 
Review of that city a communication in which 
the eminently moral publication called 7he /n- 
surance Herald is referred to as the ‘‘Aen/ucky 
Piffer!”” Our education was neglected just 
before arriving at a full knowledge of the mean- 
ing of the term ‘‘piffler’’? and was resumed only 
after the subject passed; but the context of the 
communication leads us to believe that it has a 
sarcastic and undignified meaning.— Young EF. 
Allison. 


REIF.—George J. Reif, who has been conect- 
ed in an important capacity with the business 
department of the /nsurance Herald, and who 
is well known among the insurance fraternity of 
the west, has resigned to accept the business 
managership of that enterprising journal, the 
Underwriters’ Review of Des Moines. Mr. 
Reif, although only twenty-three years old, has 
had seven years’ experience in the business, 
and is thoroughly competent. Proprietor Dur- 
ham of the Aeview proposes to run his paper 
on business principles, and the best evidence of 
this is that he has secured for business manager 
a man brought up in the business, and not one 
who might swing patronage because of his pre- 
vious connection with the insurance business; 
which is all too frequently the case with the 
general run of the papers. The Underwriters’ 
Review under Mr. Reif’s business managership 
will get its business strictly on a business basis. 
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Ohio Agency Appointments. 


The following agents have been appointed 
recently in Ohio by fire insurance companies: 

American, Md.—T. K. Wilkins, lima. 

Atlas—J. W. Shipley & Son, Piqua. 

Continental —Louis E. Burgner, Oberlin. 

Citizens, N. Y.—John K. Duke, Portsmouth. 

Chicago—Jas. F. Yarick, Elyria. 

Delaware —Appleton J. Ide, Columbus; Robt. 
E. Morgan, Alliance. 

Greenwich — Fred W. Peters, Marion; John 
M. Hunter (from Miss E. E. Stafford & Co.), 
Urbana. 

State of Ill—Wm. E. Keifer, Findlay. 

Indemnity—J. L. Rice & Co., Cleveland. 

Man. & Mer. Mut., Ill.—C. B. Shumaker, 
Galion. 

Phoenix, Ct.—Harvey Barnhill, New Phila- 
delphia; L. H. Wildman, Cedarville. 

Reading—Chas. O. Evarts & Co., Cleveland. 

Saginaw Val.—Wm. D. Wilson, Hicksville; 
John F. Deatrick & Son, Defiance; Thos. K. 
Wilkins, Lima. 

Union, Eng.—Chas. F. Baker, Canal Dover. 


OHIO FIRE NOTES. 


J. J. Gallagher, of Youngstown, O., has en- 
gaged in the insurance business. 


The insurance agency of J. F. Cavett at Van 
Wert has been transferred to H. C. Redruf. 


A. Knepper & Son have sold their agency at 
Bryan, O., to Kelly Bros., who have for the 
last year been assisting these gentlemen in 
their business, more especially the farm insur- 
ance, 


Louis Eichengreen, of Cincinnati, filed a 
motion for a new trial of the case against seven 
insurance companies in which he was beaten 
about two weeks ago, but Judge Jelke refused to 
grant it. 


A. W. Cox, special of. the Imperial, who has 
recently been at the sanitarium at Martinsville, 
Ind., under treatment for a kidney complaint, 
has been discharged as cured and resumed 
work this week. 


Barker, Frost & Co., of Toledo, it is under- 
stood, were recently appointed agents of the 
Maryland Casualty, but the agency has since 
been taken up, ‘The firm does a large business 
for the Travelers. 


The Union of Philadelphia, which for the 
past year has been represented at Zanesville, 
O., by W. E. Helmick & Co., has returned to 
the agency of Fred C. Zinsmeister, who repre- 
sented it for several years before. 


Lewis Hartz, formerly with the big New Or- 
leans insurance firm of Ferd Marks & Son, has 
removed to Cleveland, Ohio, to engage in the 
insurance business. He has received the Fire- 
mens of Newark and expects to get the Farra- 
gut also. 


Hugo Buchmann, the popular young insur- 
ance man of Cleveland and junior member of 
the firm of M. Buchmann & Son, has retired 
from the insurance busiriess and will become 
traveling representative for a commercial house 
in Cleveland. 


Owing to a rate war among themselves the 
agents at Van Wert for some months have been 
“working for nothing,’’ and have written all 
the business possible for the next three years 
at rediculous rates, and will have plenty of 
time to figure out profits while waiting for the 
expirations. 


The annual banquet of the Cincinnati Under- 
writers’ Association will be held Friday evening 
at the St. Nicholas. The function is in charge 
of Fred Rauh, J. Gano Wright and E. E 
Shipley. President Cloud will preside as toast- 
master, and among the probable speakers are 
H, M, Magill, J. M. DeCamp, and Charles Law. 


Two Hartford companies have so far issued 
their January Ist statements. The Aetna shows 
increases as follows: Net surplus, $375,000; 
assets, $538,000; reinsurance reserve, $83,117. 
This after paying dividends of $720,000. The 
Hartford shows increases: Surplus, $209,000; 
assets, $364,000. The Aetna’s total assets are 
now $12,627,621. 

The Ohio Inspection Bureau has inspected 
and rated Urbana. The report on the water- 
works is generally favorable, but calls attention 
to the amount of 4-inch pipes and number of 
dead ends. The electric light wiring is only 
fairly good, there is no fire alarm system, many 
buildings in the mercantile section have shingle 
roofs, and boxes and rubbish are permitted to 
accumulate. 


An important agency change of the end of 
the year is that of the agency of W. C. Lawrence 
& Co. of Van Wert, O., which passed into the 
hands of M. B. Evers, Jr., & Co. Mr. Evers is 
said to have had a wide experience in the fire 
insurance business. The business of the agency 
amounted to over $8,000 in Van Wert County in 
1897, besides considerable business in some 
adjoining counties. 

The sudden transfer of the New York Under- 
writers from W. R. Hodge of Toledo to Barker 
Frost & Co. was one of the outcomes of the big 
Paddock, Hodge & Co. fire a short time ago. 
The New York Underwriters authorized Mr. 
Hodge to write a maximum line of $65,000 on 
the risk, but Mr. Hodge, it is said, disregarded 
these orders and placed an extra $15,000, mak- 
ing $30,000 in all. This was shortly before the 
fire. The New York Underwriters is $15,000 
out, It is said the company may sue Mr. Hodge 
for the amount. Mr. Hodge claims he hada 
verbal understanding with the special agent to 
write the extra amount. 


Strenuous efforts are being made by C. B. 


| Squire of Cleveland to rejuvenate his company 


representation by inducing companies to enter 
Ohio and place him in charge as state agent. 
So many of Squire’s companies have either 
failed or reinsured that his list is much depleted. 
It is only a question of time when the Manhat- 
tan, his leading company will withdraw. This 
is the time of the year when companies enter 
new states and Squire is understood to have 
written to about all the outside companies mak- 
ing propositions for their entering. He recently 
offered the Allemania of Pittsburg $50,000 in 
premiums the first year and to pay all the ex- 
penses of entering, if it would give him the state 
agency. Another company he has approached 


| is the Atlanta Home. 





| of the Firemans Fun 





Death of Charles Sewall. 

The same day as saw the announcement of 
the appointment of a successor of the late 
George W. Wensley as manager of the Man- 
chester and president of the American Fire of 
New York, saw the announcement of the death 
of another manager of a British company and 
president of its American annex, Charles Sewall 
of the Commercial Union of England and Com- 
mercial Union Fire of New York. Mr. Sewall 
was 50 years of age and for twenty years had 
been connected with the Commercial Union, 
first as assistant manager of the United States 
branch and since 1885 as manager. He wasa 
brilliant member of the underwriting profession 
and was admired by his associates as a man 
clear of thought and quick of action. His death 
terminated an illness of about three months. 


CooPpER.—On Tuesday, December 27th, Geo. 
C. Cooper, of Lansing, state agent for Michigan 
a became of age—that is, 

he has held his position for 21 years, and on 


| December 27th he renewed his obligations for 


his 21st anniversary. 


| 
| 


LIFE INSURANGE NEWS. 





Life insurance men generally were greatly 
interested in the Mutual Life’s new cash value 
policy, which will be sold from January Ist, 
and the sample form of which was first pub- 
lished in the OHIO UNDERWRITER last issue. 
The policy has created a very favorable impres- 
sion, on account of its liberal form and as lib- 
eral guarantees, and will doubtless be the cause 
of greatly augmenting the company’s business 
in this and future years. This great company’s 
switch to cash values has been one of the inter- 
esting events of the year. Its well-known 
opposition to cash values makes the change all 
the more important. The Mutual Life’s change 


| practically establishes the cash value feature in 


all up-to-date companies. 
++ ++ 
The next great move will be the abolition of 
the tontine system of declaring dividends. 


| When this is done life insurance will have at- 


tained a state almost perfection. Indirectly 
annual dividends means the lowering of the ex- 
pense ratio. When the declaring of annual 
dividends becomes the practice the last tinge of 
humbug and misrepresentation in life insurance 
will have practically disappeared. When ton- 
tine insurance was first inaugurated there was 
some excuse for its existence; then the gam- 
bling featnre was predominant and anything 
which tended to increase the chances of ultimate 
profit was allowable. But the great tendency 
now is to make life insurance as simple as pos- 


| sible, and to divest it of all problematical feat- 





ures. In the old days when a policy holder got 
no surrender value if he lapsed; a similar prin- 
ciple as to dividends was more appropriate. It 
was argued that there was a legitimate field for 
the element of hazard. Now that surrender 
values, and particularly cash values have come 
into vogue, thus doing away with the gambling 
feature on the reserve, it is time to take the 
same step as to dividends, Tontines have done 
much to give life insurance its present position 
in the business world; but the public have been 
brought around perhaps nearly as much by the 
gambling as the insurance feature. The time 
has come when the gambling feature must be 


| discontinued and the business put on its proper 


| foundation. 





It would not be surprising to see 
one of the large companies take the step towards 
annual dividends within a year or two. It is at 
any rate only a question of time when all the 
companies will come to annual cash values and 
annual dividends. 


+ +t 

The New York Life showed its enterprise in 
securing at the earliest moment a sample policy 
of the Mutual’s new form and sending a copy to 
each of its agents. It will be some months be- 
fore the Filitcraft Manual for 1898 will appear 
and in the meantime the agents must be kept 
posted. The New York agents received the 
samples last Saturday. The OHIO UNDER- 
WRITER published the form on December 22d, 
actually before the Mutual had issued it to all 
its agents. Vice-President Perkins in sending 
the policy to New York agents said: 

‘* By the way, we’ll enclose you an extra copy 
of this new policy, as the Mutual Life agents 
probably have not had it yet; and if you chance 
to know any of their representatives in your 
community they will doubtless thank you for 
an advance copy of this new contract.”’ 

THE END OF THE YEAR. 

Very few companies have yet been heard 
from as to their results for 1898, but it is be- 
lieved the year has generally been a progressive 
one. The New York and Equitable have issued 
advance sheets. The New York shows over 151 
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millions of new business, or 17 millions more 
than last year. The company now has 944 mill- 
ions in force, or 67 millions increase. This is 
paid for business only. The Equitable still in- 


cludes unpaid business and announces that its | 


new business for the year was 170 millions. This 
is probably not quite so good a record as the 
New York Life’s, as the unpdid-for business is 
not deducted. The society now has outstanding 
insurance of 980 millions. The assets are now 
255 millions and the surplus 55 millions. The 
society announces that it will celebrate its for- 
tieth anniversary on July 26th next, when it 
will report one thousand millions or over in 
force. 
reach that mark. The Mutual Life does not 
usually make its report until about February. 
The Northwestern has doubtless made large in- 
creases, though no figures are yet at hand. As 


It will probably be the first company to | 


to fifth place the Prudential ordinary has se- | 


cured it beyond doubt. This as predicted in 
the OHIO UNDERWRITER some months ago. 
Sixth place will fall either to the Penn Mutual, 
Mutual Benefit or Union Central, it is believed 
to the first named. The Prudential will write 
probably a little over 40 millions, the Penn Mu- 
tual 38 millions, the Mutual Benefit 37 millions 
and the Union Central 36 millions. These are 
estimates. The fact that A. C. Haynes of New 
York, the biggest producer for the Union Cen- 
tral, resigned, probably has had some effect on 
the company’s business. There are no returns 
in as yet for the smaller companies. 


THREE PER CENT RESERVE. 

The Northwestern Mutual Life on January Ist 
went on a three per cent basis. For some months 
the company’s actuarial force has been busily 
at work getting out the new tables and other 
literature. The Provident Life & Trust is an- 
other company which made the change on the 
first of the year. It seems very probable that 
all the large companies, particularly the eastern 
ones, will come to a three per cent basis. There 
are a few companies which have exceptionally 
good facilities for interest earnings, but even 
these are in time expected to make the change. 


++ ++ 


There is no doubt that the Moss-Security Mu- 


tual life deal, which has excited interest in life | 
insurance, is the result of a well-laid plan to 
profit from Moss’ connection with the Mutual 


Reserve. 
the position of general manager of the Mutual 
Reserve, formed a connection with the Security 


Moss, as is well known, on leaving 


Mutual Life of Binghamton, as ‘‘Metropolitan | 


manager’’ at New York. 


Moss, in fact, has an | 


independent contract with the Security Mutual | 


with privileges to operate over the entire coun- 
try. He is now establishing an agency system 


independent of that of the Security Mutual, and 


usually secures some old Mutual Reserve man 
at each point. 
ing but a straight commission contract with the 
Security, though he is putting a large amount 
of money into the field both in the shape of ad- 
vances and straight salaries. Where this money 
comes from is not known, 


Itis learned that Moss has noth- | 


Moss either saved it | 


out of his large profits from running the Mutual | 


Reserve, or his wife, who is wealthy, is putting 
it up for him. At any rate, his plan is admitted 
to be to raid the Mutual Reserve’s business, for 
which he is well prepared from having been its 
manager for quite a time. His agents boast that 
they have been furnished the list of members, 
and that ‘‘as soon as the Mutual Reserve goes 
up”’ they will be in clover. At present, Moss’ 
agents are not paying much attention to Mu- 
tual Reserve members, as it is about as hard to 
switch them as it is to get new business. Moss 
expects to see the Mutual Reserve go and is 
waiting for the expected harvest with as large a 
force of harvesters as he can get together. 


| 


Whatever may be the probabilities of success, 
there is something almost repulsive in the idea 
of a man being voluntarily taken in by the-Mu- 
tual Reserve and treated with all consideration 
and then after he has milked the association to 
to the fullextent of his power, make plans to 
ruin it for his own benefit. The Mutual Reserve 
may fail, but if it does, it is to be hoped some 
way will be conceived to circumvent Moss, 
++ ++ 
HE GETS HIS MONEY BACK. 

Last August or September William A. Smith 
brought suit at Covington, Ky., against the 
Metropolitan Life Company for 
$748.50. He alleged that since 1883 his wife 
had been paying premiums ona policy on his 
life, of which he was in ignorance and the 
existence of which he had just discovered by 
accident. A few days ago the case was tried 
and the jury gave Mr. Smith a verdict for $520. 
There are several similar cases pending in the 
same court. If courts in general decide these 
cases as this one has been decided, it is likely 
to cost industrial companies considerable money. 
A great deal of such insurance was formerly 
written, and, even at present, despite the strict 
rules of the companies to prevent it, agents oc- 
casionally accept the wife’s signature for that 
of the husband, or sign the alleged applicant’s 
name themselves. 

+ + 
THE De CAMP-PAYNE DIFFICULTY. 

Dr. B H. Payne, manager of the Security Mu- 
tual at Cincinnati, was arrested last Saturday at 
the instance of Hiram A. De Camp, manager of 
the Fidelity Mutual, who charges him with hav- 
ing obtained $100 under false. pretenses. Mr. 
De Camp says Dr. Payne represented to him 
that he was intrusted with the placing of $15,000 
of insurance, and that on the strength of that 
representation he gave him $100, after which he 
found Dr. Payne had no such business to place. 
Dr. Payne was released on bond. The case is 
set for hearing on the 12th. 


Insurance 


++ ++ 
WESTERN MUTUAL LIFE SCORED. 

It is not often that a life insurance company 
gets such a scoring from examiners as that given 
the Western Mutual Life Association of Chicago 
by Commissioners Campbell of Michigan and 
Orear of Missouri. This association has become 
famous in two lines heretofore, viz: its libel 
suits against those who have said what they 
thought of its methods, and its ‘‘special con- 
tract’? scheme. Now it has acquired a third 
glory, that of being one of the most extravagant 
life insurance concerns in the country. The 
examiners found that it has been paying its 
president and vice-president each $10,000 a year 
and its secretary $7,072.72 and others in propor- 
tion. Of the $527,164.70 collected from policy- 
holders in the fourteen months succeeding 
July 1, 1897, the. period covered by the exami- 
nation, $52,868.26 went for death claims, sur- 
render values, etc., and $396,397.60 for salaries 
and expenses. 

While the company has positively represented 
that its reserve equals those of old line com- 
panies, the examiners found that no such re- 
serve was being accumulated. In strong but 
temperate language the examiners censure the 
management for its extravagance and conclude 
their report as follows: ‘‘The general plan of in- 
surance, adopted by the company, the rates of 
premiums collected, and the care taken in the 
selection of risks, ought, with good and econom- 
ical manegement, to make the company safe, 
reliable and entitled tocredit. But until, with- 
out extra assessments upon its members, the 
contracted reserve has been accumulated, until 
it has reduced its expenses to correspond with 
the size of the business of the association, it will 
have failed in its promises, although it may not 





be insolvent under the act of its incorporation 
or under the laws by which it is admitted to the 
states of Michigan and Missouri.” 

The officers since the examination have ad- 
vised the commissioners that salaries and ex- 
penses have been reduced. 

Altogether the report gives the concern.a 
pretty black eye. From its showing one is led 
to believe that the association’s extreme jeal- 
ousy of its good name has been considerable of 
a bluff. The officers did not want the cow dis- 
turbed while they were milking it. 

+ ++ 
SOCIETY OF MODERN EXPLORERS. 

The Findlay /effersonian announces the ad- 
vent of a new secret fraternal organization 
among Findlay, Tiffin and Toledo men, to be 
known as the Society of Modern Explorers. Its 
main objects are to establish a system of educa- 
tion for the study of science of government, 
history, political economy and kindred subjects; 
to give moral and material aid to its members 


| and furnish relief in case of sickness and dis- 





| Hattie Megginson, 


tress; and to establish such other funds as may 
be necessary to accomplish its purposes. This 
last looks like fraternal life insurance. Maybe 
it is not. Certainly it is to be hoped that it is 
not. It would be so inconsistent for a society 
to study history and practice assessment life 
insurance. The course of study is good, but 
these Modern Explorers had better explore some- 
thing else than the well traveled road to certain 
failure in fraternal insurance. 


GUARANTEED VALUES. 





On Mutual Life’s New Cash Value Policy, 
Ordinary Life, Age Thirty-five. 

Last issue the OHIO UNDERWRITER published 
asample of the Mutual Life’s new cash value 
policy, twenty payment, age thirty-five. Fol- 
lowing are the guarantees on the ordinary life 
policy at age 35, $10,000 insurance. The policy 
conditions are not given because they are the 
same as those of the twenty-payment policy 
published last issue : 


Automatic Extended 
Paid-up Insurance. 

Year. Insurance. Yrs. Mos. Cash. Loan. 
3 $ 860 3 5 $ 170 $ 350 
4 1,140 4 7 350 570 
d 1,410 i) 9 570 740 
6 1,680 6 9 740 910 
7 1,950 7 9 910 1,100 
8 2,220 gs 7 1,100 1,280 
9 2.500 9 5 1,280 1,490 

10 2,770 10 2 1,4§ 1,680 
11 3,020 10 10 1,680 1,890 
12 3,280 11 4 1,890 2,100 
13 3,580 11 10 2,100 2,330 
14 3,770 12 3 2,230 2,560 
15 4,220 12 7 2,560 2,810 
16 4,470 12 #11 2,810 3,220 
17 4,710 13 2 3,200 8,430 
18 4,940 13 4 3,430 3,660 
19 5,170 13 6 3,660 3,890 
20 5,390 13 6 3,890 3,890 
2 6400 12 11 4,200 4,350 
30 7,250 11 7 4,970 5,120 


Ohio Life Appointments. 


Life insurance companies have recently ap- 
pointed the following agents in Ohio: 


Etna—Wm. J. Campbell, LaRue; W. L. Hess, 
Ashland; A. W. Ross, Columbus; B. F. Tidd, 
Bellevue; N. A. Clemons, Port Clinton; R. G. 
Johnson, Cincinnati. 

Berkshire—Harper Brosius, Alliance. 

Bankers, Ia.—Sam’l T. Moler, Columbus. 

Canada—Nau & Wilson, Cleveland. 

Equitable, N. Y.—W. C. Perry, Wellington. 

Equitable, Ia.—F. C. Hackett, Toledo; Miss 
Toledo; Ezra T. Virden, 


| and Alonzo M. Virden Grand Rapids. 
Home—G. H. Zugschwert, Kenton; L. M. 
| Osborn, Rawson; W. R. Montgomery, Salem; 
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V. S. Haller, Farmer; J. A. Stulter, Pettisville; 
J. C. West, Catawba Island. 

John Hancock—-Charles W. Cammack and 
Frank W. Hartwell, Proctorville. 

Mutual Benefit—J. E. Barr, Loveland; Wm. 
Hochstetter, Cincinnati; G. W. Duskey, Racine; 
D M Allen, Columbus Grove; A. D. Rees, Pem- 
berville. 

Mass. Mut —E. H. Foster. Cleveland; Rob't 
A. Davis, New Richmond. 

New York—Quincy A. Davis, Gallipolis. 

N. W. Mutual—R. E. Morgan, Alliance; John 
Memmer, Akron; V. E. Affolter, Dennison; E. 
D. Drum, Girard; J. M. Crawford, Seville. 

Nat’l Protective Society of Bay City—A. J. 
Shaw, Columbus; Joel Burkett, Fremont; R. C. 
Scott, Jackson; Howard Copeland, Waynesfield; 
Francis Gilmore, Columbus; T. S. Williams, 
Forest; Ed. Rafferty, Ironton. 

Phoenix Mutual -W. A. Bell and J. D. Hyde, 
Leipsic; Mert C. Robinson, Toledo. 

Penn Mutual—Richard Mather. Ironton. 

Security Mutual—E. E. Palmer, Cleveland; 
R. G. McDowell, Cincinnati. 

Travelers —E. G. Roth, Canton. 





Death of President Jacob. 


The death on Christmas of Hon. Charles D. 
Jacob, president of the Mutual Life Insurance 
Company of Kentucky, was a source of real 
grief to a large number of people. He had been 
president of the company since 1886, but he was 
known and endeared to his acquaintances 
rather as a man who had never proven false toa 
trust or toa friend, and had devoted much of 
his best energy to the advancement of Louis- 
ville, his native city. Those who knew him best 
cannot say too much in his praise. 

George W. Morris, president of the Louisville 
Gas Company and vice-president of the Mutual 
of Kentucky for several years past, assumes the 
duties of the presidency. He will resign his 
office with the gas company, and at the annual 
meeting, near the end of this month, isexpected 
to be elected as President Jacob’s successor. 





LIFE NOTES. 


John P. Aikin has been appointed district 
agent of the Washington Life at Bellefontaine, 
Ohio. 


E. M. Young, who has represented the Can- 
ada Life at Akron, O., goes with the Mutual of 
Kentucky. 


Henry Hohenstein, formerly with the Mutual 
Benefit at Cincinnati, has changed to the New 
York Life. 


C. H. Waterman, formerly with the Aetna 
Life at Columbus, O., is now with the same 
company at Portland, Ore. 


Michael D. Considine, of Springfield, who 
has represented the Vermont Life, goes with 
the Mutual Reserve Fund. 


J. W. Adams, formerly a minister at Tiffin, 
Ohio, has located at Cleveland as special agent 
for the Mutual Life of New York. 

It is said that A. F. Harvey may take the sec- 
retaryship of the Indiana Life. Mr. Harvey has 
already been made consulting actuary. 


Superintendent Jeanes of the Prudential at 
Columbus, was the recipient of a silver nut 
bowl and nut picks from his staff at Christmas. 

Milton G. Lamb, of Buffalo, field superin- 
tendent of the New York Life, has gone to Chi- 
cago as manager of the Bankers’ Life of New 
York. 

G. L. McKean, formerly editor of the Chi- 
cago /ndependent, became general agent of the 
Mutual Benefit Life at Springfield, Mo., on the 
first of the year. 


The A2tna Life shows a large increase of divi- 


dends on all policies for 1899, notwithstanding | northern Ohio general agency of the Covenant 


the extra expenses for revenue, war claims, etc., 


of the past year. 


Commissioner Lambert is after the Old 
Wayne Mutual Life, the Indianapolis grave- 
yard concern, for doing business in Pennsylva- 
nia without a license. 


Joseph J. Devney of Ashtabula has taken the 
county agency of the Mutual Benefit as a result 
of the decision of the ‘‘Acme Insurance Club,”’ 
referred to in last issue. 


David Wachman of the New York Life wrote 
a $100,000 policy on Julius Fleischman of Cin- 
cinnati recently. Mr. Wachman is Mr. Fleisch- 
man’s brother-in-law. 


The Massachusetts Mutual Life has appointed 
the following agents in Michigan: Frederick 
W. Sessions, Benton Harbor; Henry S. Babcock, 
Harbor Springs; T. F. Donahue, Ishpeming. 


A. N. Van Dieman, formerly general agent of 
the Union Mutual Life at Toledo, has returned | 
to the Prudential, and has accepted the general 
agency of that company at Canton, Ohio. 


The Mutual Life of New York will also issue 
a new five-year distribution policy in addition to 
the cash value policies. The cash values, how- 
ever, will not be given with the distribution poli- 
cies. 

B. G. Bennett succeeds the late M D. L. 
Hayes as general agent of the Northwestern 
Mutual Life at Rochester. N. Y. Mr. Bennett 
has been connected with the office for fourteen 
years, 

Among recent visitors in Cincinnati were 
Vice-President J M. Holcombe, of the Phoenix 
Mutual Life, and Third Vice-President Arand 
O. Rand and Treasurer James M. Gleason, of 
the John Hancock Mutual. 

The central department of the Provident 
Savings, it is understood from Boswell, Buckley 
& Co., sent in applications the first business 
day of this year for nearly three quarters of a 
million dollars of insurance. 

The Louisville Herald calls the State Mutual | 
Life and Annuity Company of Rome, Georgia, 
a ‘‘new cure for poverty’. It must be some- 


| thing like the bond investment fakes of Cincin- 


nati which are making about everyone in the ; 
city rich. 

The State Life, Indiana Life, Reserve Loan | 
Life, and possibly the Inter-State Life expect to | 


| qualify under the legal reserve law, which will 


| Kentucky for 1899. 


be proposed in the next Indiana legislature. It 
is said the law will be similar to the present 
Iowa law. 

The officers of the Provident Savings sent out 
to the company’s representatives very neat holi- 
day greetings and expressed appreciation of the 
receipt of applications for $1,817,000 of insur- 
ance on December 22d, President Scott’s second 
anniversary. 

The /nfer Ocean says that the late ex-Senator | 
Calvin S. Brice took out $350,000 of life insur- 
ance beginning last spring, as follows: Mutual, 
$100,000; Equitable, $100,000; Union Central, 
$100,000; Northwestern Mutual, $30,000; New 
York, $20,000. 

The Security Trust and Life of Philadelphia, | 
which some months ago divorced its insurance | 
from its trust department, will probably enter 
Kentucky will not admit 
insurance companies which have a trust depart- 


| ment attachment. 


At Christmas Montgomery, Ward & Co., pro- 
prietors of the big Chicago mail order house, 
presented each of about 150 employes who had 


been in their service two years or more, with a | 


$1,000 life insurance policy in the Prudential 
with the first vear’s premium paid. 


Samuel Lippert of Cleveland has resigned the 





1] 


Mutual Life of St. Louis to become district su- 
perintendent of the Mutual Life of New York 
for a tier of counties in northern Ohio. Mr. 
Lippert will have his headquarters at the state 
agency office in Cleveland. 

It is understood that State Agents for Ohio, 
Lawton & Son of Cleveland, will not appoint a 
successor to George T. Dexter, superintendent 
of agencies for the state, who has been pro- 
moted to the home office in New York with the 
same title for the entire country. Dr. C. E. 
Lawton will give his personal attention to and 
supervise the Ohio agents hereafter. 

‘Revelations in Assessment and Fraternal 
Life Insurance’’ is title of a little book by John 
J. Habrich of 2043 Seventh street, New York. 
Much of it is taken from insurance papers; but 
contains a number of tables that draw in an 
original and striking way comparisons between 
dead assessment associations, the ‘‘largest as- 
sessment concern still doing business,’’ 
unfavorable to the latter, 


W. E. Richards, manager for northwestern 
Ohio of the Fidelity Mutual Life, has resigned 
to take the same territory for the Illinois Life, 
with which association he was formerly con- 
nected. His office is at 803-4 Spitzer building, 
Toledo. He will probably be succeeded in the 
Fidelity by W, E. Moser, formerly with the 
Mutual Reserve. The Mutual Reserve has ro 
Toledo manager at present. 


very 


Hugh A. Holmes has resigned as Michigan 
superintendent of agents for the Michigan 
Mutual Life of Detroit. Mr. Holmes is presi- 
dent of the Michigan Association of Life Under- 
writers. He is succeeded by J. M.- Towler, 
who was formerly a member of the firm of G. 
L. Coleman & Co., state agents of the company 
for Tennessee at Columbia. Mr. Towler has 
made a success in the life insurance field. 


President Charles D. Jacob of the Mutual 
Life of Kentucky, who died on Christmas, car- 
ried $125,000 life insurance, in part as follows: 
Mutual of Kentucky, $10,000; Connecticut Mut- 
ual, $10,000; Mutual Benefit, $10,000; “hoenix 
Mutual, $5,000; Equitable, $20,000; Mutual of 
New York, $20,000; Northwestern Mutual, $15,- 
000; Provident Savings, $20,000; Knights of 
Honor, $2,0.0; Ancient Order of United Work- 
men, $2,000. 

Lee B. Durstine, local manager of the New 
York Life at Columbus, filed a voluntary peti- 
tion in bankruptcy in the United States District 
Court on Saturday. His total debts are placed 
at $200,000, mostly due to banks in amounts 
ranging from $500 to $20,000. His assets 
amount to about $1,000. He claims that the 
Equitable Life of New York, of which he was 
manager in lowa,seizéd his assets in 1893 and that 
has never been able to get an accounting, and 
that if that matter were settled his assets would 
cover the present liabilities. 


A. E. Clough, formerly special of the North- 
ern in the mountain field, becomes special of 
the London for Michigan and Indiana. He 
will probably make his headquarters at Detroit. 
The appointment is considered an excellent 
one. 

F. H. Ingraham, special inspector of the 
North America under General Agent Downing, 
is spending the winter in Florida, seeking relief 
from severe bodily infirmities. He is partially 
paralyzed in the extremities as the result of 
rheumatism of the spine. 


George A. S. Young has resigned the man- 
agership of the New York department of the 
Hartford to become successor of the late George 
W. Wensley as manager of the Manchester and 
president of the American Fire of New York. 
The selection is considered a very good one. 
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NEW AMSTERDAM CASUALTY. 

The New Amsterdam Casualty Company of 
New York, about which so much has been seen 
in insurance papers recently, has at last, accord- 
ing to good authority, secured the necessary 
subscriptions to stock and will begin business 
in a few days. The active managers are Wm. 
D. Chase, for the liability branch, Charles T. 
Hopper for personal accident, and Gerald E. Hart 
for the burglary department. The company 
has $200,000 capital. Under the law of New 
York $100,000 capital is required for the first 
line of business taken up by the company and 
$50,000 for each additional line. The New 
Amsterdam proposes to operate the three 
branches mentioned for a time and later in the 
year increase the capital to $300,000 and take on 
two more lines. The company also proposes, 
though not immediately, to make the $50,000 
deposit in Ohio so as to do liability. Some time 
ago when the company was being’ organized, 
several Ohio casualty men were offered the 
general agency if they would sell a certain 
amount of stock. It was originally proposed to 
start the company in Cincinnati, under the 
name of the Continental Casualty Company, 
and Mr. Hopper came on from New York and 
worked in conjunction with Clarence H. Jones, 
the accident insurance man. Cincinnati prob- 
ably can lay claim to the distinction of being 
the hardest city in the country in which to or- 
ganize an insurance company. On the failure 
of the Cincinnati deal Mr. Hopper returned to 
New York, where, in conjunction with Messrs. 
Chase and Hart, the attempt was successful. It 
was at first proposed to call the new company 
the Continental Casualty, but the Continental 
Fire putting in its objection to the insurance 
department, the name was changed to the New 
Amsterdam. The gentlemen in charge are 
active and experienced in their respective lines 
and are expected to succeed. The personal acci- 
dent department will try a new feature in acci- 
dent insurance. Policies will be written on the 
industrial or installment plan of paying pre- 
miums, and it is expected this will prove quite 
a business getter. 

NEW ENGLAND IN OHIO. 

The case of the New England Mutual Acci- 
dent in Ohio is occasioning some comment 
among accident men. Previous to the enact- 
ment of the stipulated premium law the associa- 
tion issued a special Ohio contract with an 
assessment clause in accordance with the Ohio 
mutual law. For some unexplainable reason 
the association about last August discontinued 
using the special contract and replaced it with 
a policy in which there is no assessment clause. 
Some of its agents claim that the New England 
is now operating under the stipulated premium 
law, and therefore its members are not liable to 
assessment; hence, the elimination of the assess- 
ment clause. It is hard to understand how the 
New England, as an accident association, can 
qualify under an assessment life insurance law. 
The New England is the largest assessment ac- 
cident eompany, and its policies are undoubted- 
ly good, but it can not be anything but an 
assessment company, and it is absurd for it to 
claim that its policies are not liable to assess- 
ment, 


++ ++ 


MR. ENDICOTT'S INFLUENCE. 


In speaking recently of the late George Mun- 
roe Endicott, manager and attorney of the 
Employers’ Liability Corporation, a gentleman 
who knew him said that few people knew how 
much he did for liability insurance by pursuing 
an honorable and even generous course towards 


| 
| 
| 
| cothe. 
| 
| 


| the assured in matters where there might fairly 
be a difference of opinion. He went on the 
policy that liability insurance is yet in its 
infancy, especially in America, the people do 
not understand it as yet, and, if the assured has 
been honest and supposes he is covered, he is 
entitled to the benefit of the doubt. There 
were cases where agents would have refused the 
claim, as the assured was clearly not covered, 
and still Mr. Endicott allowed it, considering 
that it might have been an oversight or fault on 
the part of the agent who wrote the business. 
The assured had paid his premium for protection 
against liability, of a character he did not quite 
understand perhaps, and he was entitled to the 
. protection. What influence this course has had 
on employers will probably never be known, 
but future managers and agents may find their 
paths smoother because George Munroe Endi- 
cott was a man of broad views. 


Ohio Casualty Appointments. 
Casualty companies have recently appointed 
| the following agents in Ohio: 
Amer. Bond, & Trust—Benjamin Olds, Mt. 


| Gilead; D. C. Gardner & Co., Ravenna; Ned 


Howard, Wooster; Wm. S. Bell, Zanesville. 
Central. Accident—W. Scott Clark, Chilli- 


Continental Assur.—Hugh Gorman, Albert 
Hart and Robt. Powers, Cleveland. 

Fid. & Cas.—L. M. Taylor, Toledo. 

Maryland Casualty—Harry E. Fife, Canton. 

New Eng. Mut. Acci.—Leroy Cohagem, Mari- 


} etta. 


N. Y. Plate Glass—H. A. Wilson, Blanches- 
ter; Collins & Johnson, Celina. 
U. S. Casualty—Joseph J. Devney, Ashtabula. 


CASUALTY NOTES. 


Whitaker Bros. of Detroit have become agents 
of the New Jersey Plate Glass. 


Carl H. Kennedy, of Youngstown, has be- 
come agent of the Employers Liability. He 
formerly represented the Travelers. 


It is understood the Preferred Accident may 
soon enter Massachusetts, and this will necessi- 
tate an increase of its capital to $200,000. 


The Central Accident has appointed A. Judd 
Davidson of Grand Rapids for both accident and 
plate glass, and York & Miles for plate glass at 
Detroit. 


The Continental Assurance Company of De- 
troit has appointed the well-known firm of 


Goodwin, Hall & Henshaw of Chicago, resident 
agents for its plate glass department. 

It is understood that the Preferred Accident 
has, during the past year, made the best record 
for one year since it started. Its surplus will 
show a net increase of nearly $60,000. 

The Fidelity and Casualty has paid a $5,000 


| claim of the estate of the late D. T. Devin, 


western manager of the Delaware and Reliance, 
who was shot while hunting in Minnesota. 

Hart 
manager at Cleveland, Buffalo and Pittsburg, 
has made arrangements for these agencies with 
resident managers, and is now traveling out of 
New York as agency inspector. 


Peyton Douglas, well-known in Atlanta in- 
surance circles, has come to Ohio and joined 
forces with A. O. Kaplan, general agent of the 
Ocean Accident & Guarantee as special agent 
for Northeastern Ohio with headquarters at 
Cleveland. 


The Commercial Mutual Accident has evi- 
dently concluded that its rates are too low, as it 
is sending circulars to policy-holders calling 
attention to a higher priced policy than its 
ordinary one and suggesting that they change 
to the new one. 


A. Webster, the Preferred Accident | 
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The“ 
“Ohio ! 
Hand=Book.” 


THIRD ANNUAL EDITION. 


On January 1, 1898, THE OHIO UNDERWRITER 
COMPANY acquired control of the /msurance 
Herald Hand-Book of Ohio, changing the 
name to THE UNDERWRITERS’ HAND-BOOK 


OF OHIO. 








We wish to announce that in the 1898 edition ot 
this book, in addition to the usual features of ‘‘Auth- 
orized Company Directory,’’ ‘‘Ohio Business for Five 
Years,’’ ‘‘Agency Directory,’’ etc., we will include in 
connection with the ‘‘Agency Directory,’’ the vast 
compilation from the county tax records, showing the 
PREMIUM RECEIPTS FOR 1897 OF EACH FIRE AND 
CASUALTY COMPANY IN EACH AGENCY IN THE 
STATE. We will also publish in a separate depart- 
ment, by counties, the life insurance returns, show- 
ing GROSS PREMIUMS OF EACH COMPANY IN 
EACH COUNTY, arranged in the order of the com- 
pany having the largest premium income, first. We 
feel that the ‘‘Hand-Book’’ this year will be indis- 
pensable to the Ohio insurance man, be he in the 
life, fire, or casualty business, and that every one 
should posess a copy. The premium returns have 
been compiled by representatives traveling direct from 


this office, and are complete and correct. 


SPECIAL EDITION, $3.00. 


(Bound in leather, printed on thin paper.) 








THE OHIO UNDERWRITER COMPANY, 


CINCINNATI, OHIO. 
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Provider 
NOVINGS L 


HAS VACANCIES FOR 


ONE GENERAL AGENT IN WEST 
VIRGINIA AND ONE IN INDIANA 


| 


| 
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THE OHIO UNDERWRIT ER. 


GENERAL AGENCY FOR SALE. 


An old-established agency for a first-class 


| life insurance company, with renewal com- 
| missions of over $2,200 per year and a de- 


Agents in Ohio. 


With exclusive control and re- | 


newal interest. Gentlemen of 


good standing will find this 


an opportunity to get an un- 


usually favorable ficld and | 


contract. 
Address in confidence, 


BOSWELL, BUCKLEY & (0., 
CINCINNATI. 


CHARLES DEWEY, President. 


MEN OF CHARACTER AND ABILITY 


Who want to permanently connect them- 
selves with a Company whose DEALINGS 








ORGANIZED 1850. 


and POLICY CONTRACTS create SAT= | 


ISFIED POLICY-HOLDERS, and whose | 


RATES ARE LOWER and CASH VALUES 


BINED ADVANTAGES challenge compar- 
ison with ALL OTHERS, might advance 
their own interests by applying for General, 
Special, or Local Agencies of the 


National Life Insurance Company of Vermont. 


OLMSTED BROS.., state Agents for Ohio and Indiana, 
Offices, No. 86 Superior St., CLEVELAND, 0. 


oO W;AT ANT ED. 


- 


EXECUTIVE REPRESENTATIVES 
— FoR — 
The Old Phenix Mutual Life Insurance Company 
OF HARTFORD, CONN. 
FOR THE FOLLOWING CITIES AND TOWNS IN 
WESTERN OHIO: 

Mansfield, Mt. Gilead, Marion, Kenton, Van Wert, 
Lima, Upper Sandusky, Bucyrus, Paulding, Ottawa, 


Findlay, Norwalk, Bowling Green, Napoleon, Deshler, 
Wauseon, Defiance, and Bryan. 








Strictly Up-to-Date in Agency and Policy Con- 
tracts. Record for Large Dividends. 
Address FOX & NIELSEN, Managers, 

412-413-414 Garfield Building, CLEVELAND, OHIO. 


sirable first year commission contract, is for 
| sale to an experienced life insurance man 
| who would be satisfactory to the company. 
Terms, $1,000 in cash, the balance in in- 
stallments. Address, O. H., 

The Ohio Underwriter. 





wanted. 


The Thuringia-American Fire Ins. 
Co. of New York, is now prepared to 
consider applications from Responsible 
The plan of the Com- 
pany will be progressive and liberal. 

Address 
W. D. KELLOGG, Special Agent, 


Room 1, Moffat Bidg., 
Detroit, Mich. 


Wanted am. 


The Insurance Company of the 
State of Illinois is prepared to con- 
sider applications from Responsible 
Agents in Ohio for Sole Representa- 
tion, on a Liberal Commission Basis. 

Address, 

GEORGE F. PENFIELD, Sec’y, 
Rockford, ill. 


The OHIO UNDER- 
Wanted — WRITER desires to 
establish a news connection covering all 
parts of Ohio, Michigan, and West Virginia, 
not already arranged for. We particularly 
want general correspondents at Dayton, 
and Columbus, Ohio; Grand Rapids, Lans- 
ing, Saginaw, and at some point in the 
upper peninsula, Michigan, and other points 
of minor importance. Liberal space rates 
paid. Address: Cincinnati. 














Good Insurance ‘Men 


LARGER than those of the Massachusetts 
les, and whose COM- | 
ee Sas Sees See ween ‘Insurance for the old PHCENIX MUT- 


| UAL LIFE 


| 
_| 
| 


will be given Good Contracts to sell 


in Southern Ohio and 
Kentucky, by addressing 


R. N. FRYER, Gen’l Agt., 


Cincinnati, O. or Louisville, =v. 


CANADA LIFE ASSURANCE CO. 


Established 1847. 

AGENT WANTED FOR CINCINNATI. 
Liberal Contract to producer. 
Address APP & CARR, Managers for Ohio, 
CLEVELAND, 0. 


($24. OO per week for Accident 


ACCORDING TO OCCUPATION 


$6. OO per week for Sickness 


ACCUMULATED FOR AGE. 


The National Masonic Provident Ass'n 


MANSFIELD, OHIO. 








The only Company that has ever made a continuous 
success of the sick benefit business. 


| 





50 /, © GUARANTEED nIDEN 


No estimate of future results! Every 
figure guaranteed! Under the new Policy 
of the HOME LIFE INSURANCE CO. of 
New York. Before making your Con- 
tract address 


w. A. RR. BRUEHL. 4. H. MINDERMANN. 


W. A. R. BRUEHL & Co., Gen’ Managers 


OHIO AND SOUTHERN INDIANA, 
Western Methodist Book Concern Building, CINCINNATI, 0. 


J. H. ANTHONY, Manwacer 


NORTHEASTERN On!0, 


Cc. F. McCORD, Gens Acar 
SOUTHWESTERN Onio, 


New ENGLAND BUILDING, Cincinnati, O. 


CLEVELAND 
G HILLER, Seeciat Acenr 
CincInNaTi, O 


JOHN HANCOCK 
MuTuac Lire Ins. Co. 


OF BOSTON, MASS. 


STEPHEN H. RHODES, PRESIDENT. 
ROLAND O. LAMB, SECRETARY. 


Its Policies are subject to provisions of the 
perfected Non-forfeiture law of Massachusetts, 
securing upon the face of each the endorsement 
of cash and paid-up value as part of the policy 
contract, 

Annual cash dividends, loan values, and a 
policy contract, plain, simple, positive, and un- 
excelled in liberality. 

Several good General Agencies with liberal 


renewal contracts in splendid territory are open to 
men of experience who want to settle permanently. 
For further particulars, address the Company at Bos- 


ton, or 
J.C. CAMPBELL, State AGENT, 
FOR OHIO AND WEST VA., 
BOARD OF TRADE BUILDING, 
COLUMBUS, OHIO. 





TAKE THE 


F. RF.V. 


WASHINGTON, NEW YORK, 
PHILADELPHIA, 
AND THE EAST, 


Magnificent Scenery, Observation Cars, 
and Finest Cuisine. 

Stop en Route at one of Virginia’s Fa- 
mous Resorts. 








FOR INFORMATION ADDRESS 


H. W. FULLER, 
GEN. PASS. AGT., 
WASHINGTON D. c. 


Cc. B. RYAN, 
ASST. GEN. PASS. aGT., 
CINCINNATI, Oo. 


OR 
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Cincinnati Cincinnati 
—_ — To CHICAGO. To INDIANAPOLIS. 
DESIGNING “™ 
WOOD & Process Sis VESTIBULED 
INS. 
: E NGRAV ING, : FINEST SLEEPERS NEW YORK UNDERWRITERS AGENCY 
: y ( 4 ESTABLISHED 1864. 
G- | Vig A i Prominent li n 
¢ ane eon Terror etic, a seciihis ee a 
jam at ST. 0p. a orrice oar Gee ATILO. Ne To TOLEDO & DETROIT. To KANSAS CITY. Office: 100 William Street, New York. 











A. & J. H. STODDART, General Agents. 





THE AMERICAN UNION 
LIFE INSURANCE COMPANY, 


OF NEW YORK. 


CHAS. C. WHITNEY, Vice-Pres’t and Mgr. 
JOHN NAPIER, Sec’y. 


The report of the New York State Insurance Department of 
its examination of the Company, completed in November, 1897, 
in addition to certifying to its solidity, says: 

‘**DEATH LOSSES AND CLAIMS have been promptly paid, 
and the Corporation’s affairs have been administered STRICTLY 
WITHIN THE REQUIREMENTS OF THE INSURANCE LAW OF 
THE STATE.”’ 


HOME OFFICE, 5, 7,9 & 144 BROADWAY, NEW YORK CITY. 
AGENTS WANTED, with or without experience. Liberal contracts. 


M. M. BEL,DING, Pres't 





The Largest Fire Insurance pte in Germany. 
Transacts a Fire Business only == 


Magdeburg Fire Ins. Co. 


OF MAGDEBURG, GERMANY. 


P. E. RASOR, United States Manager. AD. DOHMEYER, Ass’t Manager. 





Established 1844. 


FREDERIC P. OLcort, President Central Trust Co.; of New York. 
ERNST THALMANN, of Ladenburg, Thalmann & Co., Bankers, New York. 


WILLIAM ALLEN BUTLER, of Butler, Notman, Joline & Mynderse, Coun- 
sellors-at-Law, New York. 


LOVEJOY, General Agent for Western Sates, 
Rialto Building, Cu1caco, ILL 


GEORGE M. 


FRED. RAUH & CO., Agents, - - OHIO. 


The Prudential - 


Ordinary and 
Industrial 
Profit-Sharing 
Life Insurance Policies. 


$50,000 to $15 
On Every Approved Plan. 


L AGENTS WANTED. 
THE. PRUDENTIAL INSURANCE CO. OF AMERICA. 


JOHN F. DRYDEN, President. 
Horme Office, NEWARK, N. J. 
HENRY BOHL. Supt. of Agencies, Ohio and Indiana. COLUMBUS. OHIO. 


CINCINNATI, 








THE CERMAN 


Fire Insurance Company 
OF INDIANA. 


A Strong Western Company with an Honorable Record 
of Forty-four Years. 


.8100,000 





iss54 1s9e9o 


Capital, Net Surplus, $219,303.97 


Operates Generally in Indiana, Ohio, and Illinois. 
An ‘“*AGENTS’’’ Company. 


THEODORE STEIN, President. THEODORE REYER, Treasurer. 
LORENZ SCHMIDT, Secretary. 





NELSON REID, Special Agent for Ohio, Columbus. 
INSURANCE 


THE AMERICAN FIRE comeany, 


PHILADELPHIA, PA.. 








CASH CAPITAL, . a 
Reserve for Reinsurance and all other claims, - 
Surplus over all Liabilities, - . a. 


TOTAL ASSETS, JAN. 1, 1898, $2, 675, 520.22 
THOS. H. MONTGOMERY, President. RICHARD MARIS, Sec’y and Treas. 
CHAS. P. PEROT, Vice-President. WM. F. WILLIAMS, Ass’t Sec’y. 
WM. B. KELLY, Genl. Agt. 


NELSON B. JONES, CHARLES L. HECOX, 


Special Agt. for Michigan, Lansing, Mich. Special Agt. for Ohio, Columbus, Ohio. 


“GERMAN AMERIGAN INSURANCE COMPANY, 


OF NEW YORK. 


8 500.000.00 
- 1,513,076.99 
542,301.63 


26TH 
ANNUAL 
STATEMENT. 





JANUARY 1, 1898. 

Stocks and Bonds--Par Value $5,599,209.00. Market Value $6,969,603 00 

Cash in Banks and Office 256,133 96 

Cash in hands of Agents and in course of collection arith 981 10 

Accrued Interest not included in Market Values 10,981 06 

Real Estate owned by the Companv . . 15,000 00 
Loans secured by mortgages on N. Y. City Real Estate 58,000 00 865,096 12 
Total Assets $7, 834,699 12 
CAPITAL STOCK (Invested in U.S. Bonds . $1,000,000 00 
| Reserve Fund for Unexpired Risks 2,601,689 81 
Reserve Fund for Unsettled Losses 302,614 43 
| Reserve Fund for all other Claims. . 251,395 50 
| Net Surplus beyond all Liabilities 3,678,999 38 
| $7,834,699 12 


WILLIAM N. KREMER, President. 
LOUIS F. DOMMERICH, Vice-President. CHARLES G. SMITH,, Secretary. 

ROBERT L. KLUM, EDWIN M. CRAGIN, Asst. Secretaries. 
| 


WESTERN DEPARTMENT: 
Chicago, Ill. 


PACIFIC DEPARTMENT : 
San Francisco, Cal. 


| GEORGE H. TYSON, Manager. 


9 
EUGENE CARY, Mgr., ROGERS PORTER, Asst. Mgr. 


Sot eNATRE 
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ROLLA V. WATT, Megr., 
F 


Pacific Coast Department—California, Oregon, 
Washington, Utah, Idaho and Arizona. 


FIRE 





SAN FRANCISCO, CAL. 


JNO. TENNEY, Mer 
R. EMORY WARFIELD, Ass’t Mer 





ROYAL INSURANCE BUILDING, 
36 Walnut Street, PHILADELPHIA. 





JOHN H. LAW EORGE W. LAW. 


LAW ‘BROTHERS, Mers., 


Western Seeniitieneh = ekeab Ohio, Indi- 
ana, Michigan, Iowa, Kansas, Missouri, 
Minnesota, Wisconsin, N. Dakota, S. Da- 
kota, Nebraska, Colorado, Wyoming. 

ROYAL INSURANCE BUILDING, 
169 Jackson Street. CHICAGO. 














“The iene Fire Insurance Company of the World.” 


For 
—_. TORNADO. THE STATE OF NEW YORE. 


. 
. : gr., 
’ ° 
For 
Pennsylvania, New Jersey, Delaware, Mary- 
land, Virginia, N. Carolina, Dist. of 
Columbia, West Virginia. 


Insurance Company. 
CHARLES H. LAW, 


South-east Cor. Third and Walnut Sts. 
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E. F. BEDDALL, Megr., 
G M. COIT, Ass’t Megr., 


ROYAL INSURANCE BUILDING. 
50 Wall Street, NEW YORK. 

GEORGE P. FIELD E. B. COWLES 
FIELD & COWLES, Mgrs., 
For 
Massachusetts,Connecticut, New Hampshire, 
Rhode Island, Vermont, Maine. 

85 WATER STREET, 

BOSTON, MASS 





JNO, B, CASTLEMAN. A. G. LANGHAM. 
BRECKINRIDGE CASTLEMAN 


BARBEE & CASTLEMAN, Mgrs., 
For 
Southern Department — Kentucky, Tennes- 
see, Georgia, Florida, South Carolina, Ala- 
bama Mississippi Texas. Arkansas, Lou- 
isiana, Oklahoma, Indian Territory 


LOUISVILLE, KY. 





MANACER ————nemmm. 
CINCINNATI BRANCH. 








(STANDARD M UTUAL ‘FIRE COMPANIES. 





Ohio Mutual 
FIRE INSURANCE CO. 


OF SALEM, OHIO. 


| 


Assets April, 1877, - - ° 
Assets April, 1898, - - ° 


$50,000 
$750,000 


Does Exclusively an Agency Business. Agencies in all 
the Cities and Principal Towns of Ohio. 


Richland 


Mutual Insurance Company, 


J. R. VERNON, Secretary. | 


CHARTERED 185!. 


MANSFIELD, OHIO. 


. 
DIRECTORS: N.S. Reed, J.C. Larwill, H. R. Smith, J. W. Jenner, G. A. Clugston, 
H.C. Hedges, W. W.Cockley, A.C.Cummins, J. A. Rigby. 


Assets, $1,600,000.00. 


H. R. SMITH, President. R. SMITH, Secretary. 





18s4c. 1sOoo. 


The Western Mutual Fire Ins. Co. 


URBANA, OHIO. 
Writes Ohio Business Only, strictly on the Premium Note Plan. 


HALF-A-CENTURY 


Shows that its members have obtained 


RELIABLE INSURANCE, 
SOUND INDEMNITY. 
REASONABLE RATES, 
VERY LOW COST, 


Averaging only 4% per cent. for last twenty years. 
LOSSES PROMPTLY ADJUSTED AND PAID. 
W. R. ROSS, Pres. C. A. ROSS, Sec’y. JOS. S. GARTER, Gen’! Agt. 


ITs 
7. 


Thirty-Fourth Semi-Annual Financial Statement 


OF THE 


Manufacturers’ and Merchants’ Mutual Insurance Company 


ROCKFORD, ILLINOIS. 
H.W. PRICE, GEO. B. KELLEY, F. F. WORMWOOD, GEO. W. CARSE, 
PRESIDENT VICE-PRESIDENT TREASURER SECRETARY 
JULY 1, 1898. 
ASSETS. LIABILITIES. 
" es s F i ; ) 00 
$ 72.088 8I Interest Outstanding Scrip $ _ Is 
om. gs io Losses in Process of Adjustment 15,015 88 
Contingent. 37,977 OO Re-Insurance Reserve, 50 per 
, cent. of Premiums 34.548 49 
$449,606 41 Surplus above all Liabilities... 399,922 04 


Net Cash Surplus, $22,344.69. $149,000 41 


Losses paid since organization $757,499 69 
Scrip Dividend paid since organization. 8.952 84 
Cash Dividend paid since organization. 92,234 28 


Incorporated April 17, 1876. Began Business October 2, 1876. 





THE 


Central Manufacturers 


VAIN WERT, OHIO. 


Mutual 


Insurance Co. 


Premium Notes $369,589.95. 


Total Cash Assets $99,379. Net Cash Surplus $54,523. 


H. V. OLNEY, President. F. W. PuRMORT, Secretary. 


TWENTY-FOUR YEARS OLD. 


The Mansfield Mutual 


Fire Insurance Co. 


J. W. WAGNER, President. OF MANSFIELD, O. 


J. M. Cook, Secretary. 


Total Available Assets $484,650.58. 
Net Cash Surplus $12,909.61 


Transacts an Agency Business in Ohio, 
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Continental Assurance Company | 


OF NORTH AMERICA. 
General Offices, DETROIT, MICH. 
— PROTECTIONS 


§7 —) ‘EALTH, ACCIDENT and PLATE 
GLASS INSURANCE. 


The ‘“‘CONTINENTAL”’ is the only Com- 
pany in America issuing a policy which in- 
sures the holder against accidental death, 
accidental injuries, and pays a weekly in- 
eualy for loss of time caused by SICK- 





<7 


re 








CAPITAL, - - ~~ $200,000.00 


SURPLUS, over and above "Capital 
and all Liabilities, - $50,000.00 


COLLINS B. enn. ‘ron ae 


| — = 1867. Members’ Safety Fund 


81,000,000. 


HARTFORD LIFE. NSURANCE COMPANY, 


HARTFORD, CONN. 





Sells all Desirable Forms of Up-to-date Contracts. 


Ten-Year Renewable Term Policies. 
Ten-Year Non-Renewable Term Policies. 
Twenty-Year Option Policies. 
Twenty-Payment Life Policies. 
Seven-Year Distribution Policies, etc. 


E. B. SAYERS, Central Manager, Chamber of Commerce Building, 
Cincinnati, Ohio, will pay the largest brokerage for surplus lines; also 
makes renewal contracts with reliable men. WRITE HIM. 








MUTUAL LIFE sme 


INCORPORATED. 

Hon. CHAS. D. JACOB, President. GEO. W. MORRIS, V-President. 
WM. W. MORRIS, Secretary. DAVID MERIWETHER, Treas. 
Home Office, ~ - Louisville, Ky. 

Assets December 31st 1896 ....... 
SSSR oes ree eer err eae 
I a re esig Rats Wan Shes pth ososies ceca 418,871 60 
Total Death Claims and Endowments Paid 2,785,793 64 


$200,000 in Bonds deposited with the State Treasurer for the 
Benefit ofall Policy-holders. All claims paid promptly upon receipt 
and approval of proof of death. 
ROBERT SIMPSON, State Agent Ohio, and Kenton & Campbell Counties, Ky. 
Pike Building, . CINCINNATI, OHIO. 
Cc. F. WHIPPLE, General Agent, 715 The Cuyahoga, Cleveland. 


253,871 60 





Iaryland Casualty Company, 


BALTIMORE. 
CASH CAPITAL, $500,000.00. 





SURPLUS, $708,426.95. 
Writes desirable contracts covering 


Employers’ Liability, Workmen’s Collective, 
Public and Landlord’s Liability, Teams, 
Individual Accident, Plate Glass, Elevator, 
Automatic Sprinkler, and Steam Boiler... . 


THE HIGHEST GRADE-AND [MOST THOROUGH SYSTEM 
OF INSPECTIONS GUARANTEED ELEVATOR 
AND STEAM BOILER POLICY-HOLDERS ... 


The only ‘“‘NON~COMPACT”’ Company in Ohio and West Virginia. 
PRODUCINC ACENTS WANTED. 


BROWN & WATSON, Goncee Agents Ohio and West Virginia, 
S New England Building, Cleveland, Ohio. 


The Fidelity Mutual Life Association, 


PHILADELPHIA, PA. 





L. G. FOUSE, INCORPORATED 


PRESIDENT. a ee a 1878 


PERATES anticipated dividend plan of life insurance, reducing | 


stipulated premiums, which are participating, to about the non- 
participating rates of legal reserve companies. 
It is a statistical fact that the average per capita business of 
FIDELITY agents is double that of old line agents. 


inimum cost 
MOTTO: M aximum security. 
Assets, . . $2,250,000. + $5,250,000. 
Insurance in Force, over $73,000,000. 
Apply for agency to ALEXANDER MCKNIGHT, Vice-President. 


Losses Paid, . 


oe INSURANCE | 


Western and Southern 


LIFE INSURANCE COMPANY. 


OF CINCINNATI, OHIO. 





Pe Rae een KES Veer ea $2,703,032 12 | 


/PAID-UP CAPITAL, - 


. $100.000.00. 





FRANK CALDWELL, President. 
W. J. WILLIAMS, Secretary. 


k= GOOD LIVE etneastiins WANTED. 





Mutual Reserve Fund 
—Life Association. 


FREDERICK A. 





BURNHAM, President. 


Mutual Reserve Building, NEW YORK CITY. 





° 





New business received in 1897, over $71,000,000. 
Cash income during 1897, over $6,000,000. 
Death Claims paid since organization, over $33,000,000. 


WANTED 





Confidential Executive Representative. Must he a 

man of experience in higher life insurance work and 

Of unquestioned integrity. 

SWEENEY, 
Indianapolis, Ind. 


| ANDREW M. 


| State Life Insurance Company, 


. 
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